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MAY AMEND THE STATUTE 


SURPLUS LINE LAW CONFUSING. 


New York Insurance Department Con- 
sidering Means for More Effectively 
Controlling Excess Business. 


How to control the surplus line busi- 
ness of the Empire State, so that the 
seeker after legitimate excess indem- 
nity may not be hampered in his ef- 
forts, while the party using the law 
merely as a cloak to get protection be- 
low market rates may be checkmated, 
is one of the problems to the solution 
of which the New York Insurance De- 
partment is industriously applying it- 
self. 

Section 137, under which special 
agents licensed to deal with non-admit- 
ted fire insurance companies operate, 
is confusing in that it directly contra- 
dicts other sections of the statute. The 
uncertainties in the Act itself are in- 
tensified by a series of departmental 





rulings, based upon the opinions of 
attorneys-general, which opinions may | 
or may not be in accord with the law, 
never having been put to the test of | 
trial. 

The following held licenses from the | 
New York Insurance Department last 
year, authorizing them to operate in 
conformity with Section 137 of the In- 
surance Law: 

Edward T. Mostert, William W. 
Henshaw, Seelye Benedict, Edward 
E. Hall, Frederick L. Green, Alexander 
Robb, Emil H. Frank, A. C. D. Foster, 
Warren M. Kimball, Wallace Reid, 
Brereton Platt, Henry W. Lowe, Chas. 
E. Ring, Charles A. Seddon, Henry T. 
Alley, Edward Meinel and Lawrence R. 
Bowden, all of New York city; Charles 
G. Worthington and Charles M. Clark, 
of Buffalo. 

The Insurance Department has just 
completed its customary examination of 
the books of the agents, and has also 
taken care to observe the methods em- 
ployed in the different offices of placing 
business. e 

It is understood that Superintendent 
Hotchkiss is anxious that the present 
law be so amended that its meaning 
may be unmistakable, and the doubts 
and contradiction of the governing act 
be removed. 

While eager to protect to the last de- 
gree the interests of the regularly ad- 
mitted insurance companies, the State 
Department yet realizes that there is 
a considerable volume of business in 
the Commonwealth that cannot be taken 
care of by the institutions here, and is 
forced to go abroad for cover, and is 
disposed to aid in such effort along 
lines that will benefit the assured and 
the law abiding special agent. 





DIRECTORY OF DEPARTMENTS 


Organized 1853 


THE HOME 


Insurance #% Company 
New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,000 


Assets, January Ist, 1911 

Liabilities (including capital) 

Reserve as a Conflagration surplus 

Net Surplus over all liabilities and reserves.... 


SURPLUS AS REGARDS POLICYHOL DERS, $16,829,613. 


$30,178,913 
16,349,300 
1,500,000 
12,329,613 


Insures against loss ot real and personal property, rental income, | 


use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 








North British 
and Mercantile 


1866 


Insurance Co. 


Established 1809 





Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 











JANUARY Ist, 1911 


The Pittsburgh Life & Trust Company 


Opened several states 


Do you want a General Agency ? 


« 


Assets more than - - $23,000,000 
75,000,000 
4,000,000 


Insurance in force more than 


Income more than 


W. C. BALDWIN, President 
Address Home Office, Pittsburgh, Pa. 








| 
Entered United States 





$3.00 a Year; l5dc. per Copy 
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‘PROVIDENT SAVINGS GOING? 


— 
|DEAL FOR MERGER UNDER WAY. 


| 


| William R. Malone Said to Be Purchas- 
ing Society for the Postal Life 

| of New York, 
| 


What seems be a_ well-founded 
|}rumor is one which has reached the 
| Office of The Eastern Underwriter to 
the effect that William R. Malone, 
| president of the Postal Life Insurance 
| Company of New York, has purchased 
|}on behalf of his Company, the entire 
|stock of the Provident Savings Life 
| Assurance Society of this city, and that 
the latter will be with the 
|former institution. 

Inquiry at the home the 
Provident Savings Life little 
in the way of confirmation, but at the 
same time, nothing the form of 
denial. E. E. Rittenhouse, president 
the Society, when asked regard- 
ing the report, said that it was nothing 
new to hear that the office 
would be that 
with such 


to 


merged 


office of 


elicited 
in 
of 


for 
had 
stories in- 
taking charge 
if a deal was 
under way at the present time, natu- 
rally he would be 
talk about it. 
Noised in Banking Circles. 

In banking circles it is stated that 
funds have been secured with which 
| to purchase the Provident Savings, and 
it is also said that the aggregate price 
paid for the stock is $400,000—par 
value $100,000. The Society has 1,250 
shares of stock at $80 per share, so 
that the purchase price per share on 
the above reported basis would be $320. 

To Merge With Postal. 

Should the deal be consummated, it 
is said to be the intention to re-insure 
the business of the Provident Savings 
Life in the Postal Life, liquidating the 
former company. As the Postal Life 
transacts a direct business, i. e., with- 
out the use of agents, it will mean that 
the entire agency force of the Provi- 
dent Savings will be dispensed with, 
the same being true, in a large meas- 
ure, of the home office staff 

Provident Savings. 
Provident Savings Life 

year, 1910, ith 
of 


was 


sale, or sold; he 
been confronted 
numerable times 


of its affairs, and 


since 
that 
not in 


position to 


The 
the past 
assets 
$9,752,219 
force, and 
and surplus 
ance in force 
$62,295,606 


has fallen « 


opened 
admitted 

which 
was licies in 
unassigned funds—capital 

$254,326. Its total insur- 
at the f 9 was 
but it is stated that this 
onsiderably below the sixty 
million mark. It is also believed that 
the Society would have shown very 
little, if any, surplus above capital, as 
the death losses for 1910 were unusual- 
ly heavy. 

The Company apparently was at its 
zenith in 1905, at which time it showed 
insurance in force of nearly $97,000,000. 
Its total income for that year was up- 
ward of four and one-half millions, as 
compared with less than three millions 
| for 1909. Subsequently an examination 
|by the Colorado (E. E. Rittenhouse 
then being commissioner) and New 
York insurance departments, resulted in 
a scaling down of the assets of the 
Society until its surplus and capital 


reserves 


} . ri 
close of 1 
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were not only wiped out, but its re- 
serves impaired to such an extent as to 
warrant an order by the New York de- 
partment that the Society cease writ- 
ing new business. Expenses were cur- 
tailed and in less than two years the 
deficit had been made good. 
Postal Life. 

The Postal Life was formerly the 
“Life Insurance Club of New York” and 
was launched June 2, 1905, to do a di- 
rect business, i. e., without the use of 
agents. In November, 1906, it was au- 
thorized to adopt its present title. At 
the close of 1905 it had $342,000 insur- 
ance in foree; 1906. $955,590; 1907, $1,- 
005,750; 1908, $2,830,772; 1909, $4,170,- 
254. In 1908 it made a proposition to 
take over the legal reserve business of 
the Mutual Reserve and in 1909 re- 
insured the Economic Life, so that its 
direct business has been very small. 





GREAT SOUTHERN LIFE. 





Makes Fine Showing in First Annual 
Statement—Insurance and Finan- 
cial Accounts. 

With commendable promptness the 
Great Southern Life of Houston, Texas, 
issued a complete detailed statement 
of its condition as of December 31, 
1910, on January 2, 1911. This was 
made possible by the fact that in Louis 
St. John Thomas, secretary, the Great 
Southern has one of the most compe- 
tent accountants, or home office mana- 
gers engaged in life insurance work. 
The statement shows admitted as- 
sets of $1,038,051. Of this amount $71,- 
866 is set aside as reserve required by 
law; $8,046 for other liabilities, $500,- 
000 cash capital, and $458,139 net sur- 
plus, making a surplus to policyholders 

of $958,139. 

Schedule one gives the cash deposit- 
ed on interest. Schedule two, bank 
balances December 31, 1910, enumerat- 
ing the various banks; Schedule -three, 
mortgage loans on real estate—amount 
and location. 

A statement of the insurance account 
shows applications written aggregat- 
ing $7,240,603; issued, $6.552,143; post- 
poned or declined, $475,960; pending, 
$212,500. Death losses were $28,000. 

The Great Southern was organized 
by some of the best men of Texas and 
it is the purpose to conduct. business 
on a plane which will win confidence 
for the Company throughout the field 
in which it operates. 

AGAINST AERONAUTS. 
Companies May Insert Clause Perma- 
nently Voiding Policy Where Death 
Occurs While Flying. 

As aeronautical amusements and pur- 
suits are becoming popular, it is not 
impossible that life insurance com- 
panies may shortly incorporate in their 
new contracts a clause permanently 
voiding a policy in case of death re- 
sulting from indulgence in this danger- 
ous sport. It has been suggested that 
a similar clause should be inserted in 
policies to guard against the dangers of 
the automobile. These machines, how- 
ever, when handled with reasonable 
care, are not to be compared in danger 
with the aeroplane. Moreover, they 
seem to be even more dangerous to 
innocent persons who are using the 
highway for legitimate purposes than 

to the occupants of the motor-car. 


ECHT'S 








i 


Of the 100 REASONS why you 


should be a member of our organi- 
zation. ONE should suffice, our 


“100% EFFICIENCY SYSTEM” 


RECHT’S BROADWAY AGENCY 
320 Broadway, New York City 


KIGHT IN TENNESSEE. | 





Company Adopts Plan of Furnishing 
Advance Information to Its 
Policyholders. 

Kight, the “twister,” is now operat- 
ing in Tennessee. (Naturally, he doesn’t 
stay long in any one place. After his 
methods have been exposed in one city, 
rendering further operations there im- 
practicable, he “folds his tent and si- 
lently steals away” to some other locali- 
ty, where he can find a few victims be- 
fore the companies or the authorities 
can warn the people against his decep- 
tive scheming. One company has 
adopted the plan of notifying its poli- 
cyholders promptly of his seductive 
wiles, as soon as he makes his appear- 
ance in a new place. Thus warned in 
advance, it will be their own fault if 
they fail to investigate before stepping 
into his trap. There may be a sugges- 
tion in this plan which can be adapted 
by others. The notice referred to 
reads as follows: 

You may be approached shortly by a 
man, who claims to represent a pre- 
tended “Audit and Abstract Company,” 
and who will offer to show you how 
you may, according to his story, make 
a large saving in the cost of your life 
insurance. He will seek to have you 
sign a contract employing him to make 
an analysis of the policy or policies 
which you now hold in this or other 
companies, you to obligate yourself to 
pay him a commission on any saving 
which he may allege you can make by 
surrendering such policies and taking 
new insurance on a different plan. You 
could not substitute new insurance for 
the policies which you already hold, 
whether in this or any other legal re- 
serve company, except at a loss to your- 
self. This man, however, proposes to 
charge you nothing for his analysis un- 
less he can show a saving; but if you 
sign a contract with him he will not 
fail to present an array of plausible but 
deceptive figures which, he wili claim, 
do show that you can save a consider- 
able sum by following his advice, and 
he will accordingly insist upon receiv- 
ing his commission on that saving, 
whether you admit the saving or not. 

“I write tosuggest to you that you do 
not bind yourself in advance to pay this 
man a commission or compensation of 
any kind, unless you actually accept 
his advice and do substitute new insur- 
ance for that which you now have. I 
assume that you will not in any event 
sacrifice your present policy, in this or 
any other company, without first con- 
sulting the manager or home office of 
that company. You are vitally inter- 
ested, and it is not likely that you will 
follow the advice of a smooth, well- 
spoken stranger, who is seeking only 
his own profit, until you have at least 
heard the other side. If, before you 
finally pass upon the matter, you should 
wish advice which you would know to 
be entirely disinterested, you might 
submit his proposition to the State In- 
surance Commissioner at Nashville.” 








Northwestern’s Business. 

During 1910 the written business of 
the Northwestern Mutual Life was $134, 
194,525, an increase over the preceding 
vear Of $2,536,040. The paid business 
showed a larger gain of the amount for 
1909. 


ASK ME ABOUT IT 





Telephone 87 Worth 
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fireat Southern Life Insurance Company 
HOUSTON, TEXAS 
SIX MILLION DOLLARS 


Admitted Assets . . $858,759.45 
Non-Admitted Assets . 174,566.50 


Total Gross Assets $1,033,325.95 
We want good men to represent a good 
Company. Address 
O. S. CARLTON, Vice Pvesident 


“It is the Largest Company ever organ- 


ized in Texas and the most successful.’’ 





Cc jal and Fi ial World 
New York, July 16, 1910 





J. S. RICE 
President 











1894 1910 


The State Life Insurance Co. 


INDIANAPOLIS 
UNEQUALLED IN SOLID ACHIEVEMENT 


Assets December 31, 1909 ° ‘ ‘ ° ° $8,580, 830.58 
Surplus, 1909 . ° P a ° P F 1,174,606. 34 
GROWTH UNPARALLELED 
lll snes rere cas ssasimniel 91,001,200.00 8" eae eae 
GD 000 woccde cecese c0sess 005 568:900006066se0seeesesseesneseen 1,023,700.00 161.00 
SE hi besens 25508e 6 sonewasnnsenquqnadeaesevestaintiasiadan 1,201,977.14 314,044.74 


EIGHT MILLION DOLLARS IN SECURITIES DEPOSITED 
WITH THE STATE OF INDIANA 
This is $848,861 More Than is Required by Law 
MOST ATTRACTIVE AGENCY CONTRACTS 


OUR OWN IDEA Every Contract Direct With the Company 
Scores of Good Men Have Joined the State Life Field Force Since January 1, 1910 
On All Agency Matters Address 


CHAS. F. COFFIN, 2d Vice-President 


1231 State Life Building 














The Northwestern ||) swt seats ta he Nor Siwcaliras 
IMPORT 3 


. A 
Mutual Life Insurance Co, || business are shown by the Jolléwing per. 











, centages: 
of Milwaukee 1905 is | Mayle linea 
GEO. C. MARKHAM, President 1906 11.76 59 4.72 
A. 8. HATHAWAY, Secretary 1907 11.81 58 4.76 
New Business Paid-For a Lng = re 
1905 R 2 7 $90,334.038 It is capable of easy demonstration that 
Th 
1906 - - - 98,568,452 basa fav an yon = 
e Northwestern’s new ) poli 
1907 =; = + == —=—:108, 288,694 contract with its Dividend Options, Paid-up 
1908 * -~ 9 109,685,428 and Endowment Options, Options of Settle- 
1909 - e - 118,716,188 ment and the Premium Loan features. 
oe Issues Partnership and Corporation In- 
Each year larger than any in the 8 ce. 4 : 
previous history of the Company. ad fad 3 er information or an Agency, 
c a Boat 1858. H. F. NORRIS, 





Superintendent of Agencies. 
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STRONGEST 
IN THE WORLD 


THE MUTUAL LIFE 


Insurance Company of New York 


OLDEST 
IN AMERICA 





Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 





For terms to producing agents, address 


GEORGE T. DEXTER 


2nd Vice President 


34 Nassau Street New York, N. Y. 
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REAL AGENCY SUCCESS 


TEAM WORK A GREAT FACTOR. 








Co-operation Essential in Perfecting 
Consistently Productive Organiza- 
tion—Sink Individualism. 





“They are an aggregation of stars, but 
woefully shy on team work.” Expres- 
sions similar in effect to this have fre- 
quently been heard of baseball teams 
which were expected to make a run-away 
race in the struggle for the pennant, 
but which fell short when pitted against 
less imposing teams, the members of 
which pulled together, victory being of 
far greater moment than individual 
glory. There was a time when brawn 
rather than brains won games, but such 
has not been the case in recent years. 

“Team work” has found a substantial 
place in business as wells as sport. Suc- 
cessful agency managers are emphasiz- 
ing the great value of co-operation in 
the acquisition of success. The man 
who isolates himself carving out his 
own course, and strives to make his 
name greater than that of his agency or 
company, is liable to find himself 
stranded and seriously embarrassed. 

We reproduce herewith an interest- 
ing article on the value of “team work” 
from Field Notes, published by the 
Northwestern Mutual Life: 

“It is a great mistake to suppose that 
agency success depends solely on in- 
dividual effort or the efforts of a num- 
ber of individuals simply added together. 
Where eleven men are joined together 
each for a common purpose, their inter- 
ests will be so interdependent that what- 
ever affects one affects all. No one of 
them can fail without hurting the rest. 
Each of these men works in an at- 
mosphere to which each of the others 
contributes his part. If any one of them 
is a waster, if another’s habits are bad, 
and another is bitten with the idea that 
near-truth will serve honest purposes, 
then these things become a part of the 
atmosphere in which all breathe and 
have their being. It is the business of 
every member of such a group to take 
on interest in the conduct of his fellows. 
He has a clear right, arising from the 
principle of self defense, to correct the 
mental, moral and physical aberrations 
of his associate, but it is also his duty 
and advantage to lend a hand in time of 
trouble and discouragement, to aid and 
assist in the accomplishment of group 
results and to take pride and derive in- 

piration from the success of his fellows 
because their success is the success of 
all. Over and over again, since history 
began, the idea has been tried out and 
results, not alone to the group, but to 
the individual, have invariably proven 
that team work is the best way. More 
and more is modern business with its 
wonderful achievements conducted on 
this principle of co-operation, of sinking 
the individual in the aggregate, of recog- 
nition and loyalty to a larger self that 
can get results far beyond the mere 
sum of individual efforts. This very 
pusiness of mutual life insurance is per- 
haps the most striking example of the 
truth of this fact. As business life is 
now constituted, no man can make a 
dollar for himself without making an- 
other dollar for some one else. Organ- 
ization, team work, co-operation, mutual 
trust and confidence are the qualities 
that pull together for the best results 
to all. This is the path to follow, and, 
as Bacon felicitously said, a tortoise on 
the right path will beat a racer on the 
wrong path.” 





A Business Necessity. 





Speaking of the proposed 16-story 
home office building of the Southwest- 
ern Life of Dallas, which it is expected 
will be completed during 1911, and the 
reasons for its erection, Henry D. 
Lindsey, president of the Company, 
Says: 

“The Company has grown to a point 
where business prudence practically 
demands that it make permanent pro- 
vision for its home offices and the keep- 
ing of its records free from the dan- 


gers of fire. The Company now has 
over $1,350,000 in assets, they having 
increased considerably more than $300,- 
000 during the year 1910. It has nearly 
fourteen and a half millions of insur- 
ance in force, representing nearly ten 
thousand policies. The papers and 
records of its business, which must be 
preserved for many years to come, are 
therefore very voluminous, and large 
and constantly increasing vault space, 
or other fire-proof depositories, are re- 
quired for their preservation. These 
considerations, coupled with the incon- 
venience and losses incidental to the 
changing of offices, as would be neces- 
sary from time to time, from the ex- 
pansion of the Company’s business, 
make it highly desirable that a life in- 
surance company of the size of the 
Southwestern Life be permanently 
quartered in its own property.” 





CELEBRATE AND PLAN. 





Agents of Reliance Life Have Good 
Time at Home Office—Magnitude 
of Field Force. 





The “Executive Staff” Convention of 
the Reliance Life was held at the home 
office of the Company Tuesday and 
Wednesday of this week. The object 
was two-fold: First, to celebrate the 
best year in the history of the Compa- 
ny, and, second, plan for greater 
achievements during 1911. 

Meetings were held in the Dutch 
Room of the Fort Pitt hotel, Pittsburg, 
during the morning and afternoon of 
Tuesday, luncheon being served in the 
Assembly room. In the evening Direct- 
or Hay Walker, Jr., tendered a compli- 
mentary dinner at the Duquesne Club, 
which was followed by a theatre party. 

Wednesday a business session was 
held in the morning followed by 
luncheon at the Union Club. The after- 
noon was a “go-as-you-please,” and the 
pleasant affair closed with a banquet 
at the Fort Pitt Hotel last night. 

Speaking of the agency force of the 
Reliance, General Manager Furman 
said: 

“On December 31st there were 1,040 
agents in the service of the Company, 
698 of whom were appointed in 1910. 
These agents appointed in 1910 secured 
$7,867,250 of examined business, of 
which $4,419,462 had been paid for at 
the close of the year. We are now re- 
vising our agency lists and cutting out 
all agents who are not hard at work for 
the Company. This will reduce the 
number of agents somewhat, but I have 
no doubt that by the close of 1911 the 
Company will have 1,500 bona fide 
agents.” 





A STAR PRODUCER. 
Specializes on Large Cases—Devel- 
oped a Clientele Who Render 
Assistance. 

The leading writer for the New York 
Life during 1910 was Harry B. Rosen 
of New York, who, notwithstanding he 
spent two months abroad, paid for 
more business than any other repre- 
sentative. During the closing 48 hours of 
the year he settled for $350,000. His 

total paid business was $1,203,500. 

Mr. Rosen believes in going after big 
cases, holding that it does not necessa- 
rily take any more time or energy for 
a $50,000 policy than it does to write 
a five or a ten. One acquainted with 
Mr. Rosen says: 

“He is a conspicuous example in this 
to all aspiring fieldmen. He has de- 
veloped a growing clientele of insurers 
for large amounts by his ability to get 
in touch with good prospects and by 
his skill in handling their cases. His 
policyholders are loyal to him and on 
the lookout for his interests. They 
stop him on the street or call him to 
the ’phone to tell him of their friends 
who need life insurance.” 





Will Meet in Boston. 





The annual meeting of the General 
Agents’ Association of the New Eng- 
land Mutual Life will be held in Bos- 
ton Thursday and Friday, April 27-28. 





COME SOUTHWEST 


“WRITE BUSINESS IN WINTER RESORT” 


—REASONS— 
1—CROPS—“Greatest in History.” 
2—FINANCIAL CONDITIONS—“Fine.” 
3—COMPANY—“Good as Any.” 
4—POLICY CONTRACTS—“The Best.” 


LET US SHOW YOU 


Mid-Continent Life Ins. Co. 


MUSKOGEE, OKLA. 











State Mutual Life Assurance Company 


- ——_-OF 
WORCESTER, MASSACHUSETTS 
BURTON H. WRIGHT, President 
INCORPORATED 1844 


PROSPERITY FIGURES 


INSURANCE IN FORCE - - - - - $140,710, 898 
INCREASE OVER 1909 - - - - - 8,140,834 
Our agents had the most prosperous Year in the history of the company. 


INCREASE OF PAID-FOR BUSINESS OVER 1909 15% 


$36, 327,079.03 
33, 371,841.25 
$2, 955, 237.78 








ASSETS - . - - - - - 
LIABILITIES - - - . « és 
SURPLUS MASS. STANDARD - - 
ONLY HIGH CLASS MEN CONSIDERED 
EDGAR C. FOWLER, Superintendent of Agencies, 











A GIANT »™ SOUTH 


Its Name Is A Synonym of Strength 


Operating under the Compulsory Reserve Deposit Law of the 
State of Kentucky 


MEN OF CHARACTER AND ABILITY 
WANTED, TO WHOM WE CAN OFFER 
GOOD COMMISSIONS AND TERRITORY 


Citizens National Life Insurance Company 
CHAS. D. PEARCE, Vice-President LOUISVILLE, KY. 











LIFE | WE HANDLE ALL LINES FIRE | 


THE PERRY SOLICITORS CO. 


INCORPORATED 


GENERAL INSURANCE ACCENTS 


A Live Office—Managed by 
Experienced Insurance Men 


10 WALL STREET | 





PHONE 554 RECTOR 











NEW YORK | 
“CASUALTY | _[surerr | 
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UNIFORM STATE LEGISLATION 


WHY NECESSARY IN INSURANCE. 


Manager Cox of Presidents Association 
Discusses Subject Before National 
Civic Federation. 





In the symposium upon “The Need for 
Uniform State Legislation,” held by the 
National Civic Federation at its 11th 
annual. meeting at the Hotel Astor 
last week, Robert Lynn Cox, General 
Counsel and Manager of the Associa- 
tion of Life Insurance Presidents, spoke 
on “Life Insurance.” J. L. English, 
vice-president of the Aetna Life of 
Hartford, E. J. Heppenheimer, presi- 
dent of the Colonial Life of Jersey City, 
and A. M. Johnson, president of the 
National Life of U. S. A., of Chicago, 
were the other members of the Asso- 
ciation’s committee in attendance. 

Mr. Cox said im part: 


In some respects the need for uniformity in 
insurance laws is greater than in some other 
lines of business. Up to the present moment, 
the highest court of our land has held that 
insurance Is not commerce; therefore, for a 
citizen of one State to transact the business 
of insurance with a citizen of another State 
is not interstate commerce. For this reason 
insurance companies are presumed to have 
no rights to interstate trade which the 
Federal Constitution can compel the several 
States to respect. 

But, as I have already suggested, this 
is not so much worse than the difficulties 
surrounding the transaction of interstate 
business by corporations conceded to he 
transacting interstate commerce. From a 
practical standpoint, laws which irritate and 
So upset business calculations as to make 
you unwilling to transact business in a 
State are quite as effective in their power 
to exclude as a law which in terms ex 
“Indes. We, therefore, find ourselves, in 
company with others urging, upon ‘grounds 
of common interest, interstate comity, unifi- 
eation of State laws and a better understand- 
ing generally between business interests and 
the people as represented by their public 
officials. 

Speaking specially for the business of 
life insurance. I would urge as essential te 
the interest of our policyholders, constituting 
nbout one-fifth of the entire population, that 
the business he allowed to extend regard- 
less of State lines; that the only limitation 
shall be strict and efficient State supervi- 
sion. Insurance is based on the law of aver- 
age, and averages can only be obtained 
through numbers. There are several factors 
needed to establish the averages on which 
life Insurance premiums are ‘based. One of 
them is that the writing of business should 
cover many occupations and many classes. 
Then again, it is absolutely essential that 
every company should extend its writing so 
as to cover a large number of individuals. 
Until it has reached this point the matter 
of losses is little better than a gamble be- 
tween the company and its policyholders. 
Rut by writing a large number of policies, 
that risk whieh with a few policies was an 
uncertain ratio becomes an absolute cer- 
tainty. Another factor of importance is that 
life insurance companies should extend their 
business to cover many localities and a 
variety of living conditions. Otherwise 
there is danger that an epidemic or local 
extastrophe may again disturb the average 
songht for, on which contracts are based. 

“It is important, too, that companies shall 
be allowed to extend their fields of invest- 
ment as to place and character in order that 
here again they may not have their caleula- 
tions disturbed by losses incident to varia- 
tion In local conditions. It is sometimes said 
that a life insurance company can do all 
the business that it needs toe do within the 
horders of a given State tut this argument 
is a plea for smallness and seems to he 
pretty effectually answered by the fact that 
all the companies of the highest repute, do- 
ing most for their policyholders, have found 
it fhecessary to cross State lines. not once 
but many times. The demand of the people 
as a whole seems to be for insurance in com- 
panies which have firmly established them 
selves by spreading their business throughout 
many States 

Policies for Large Amounts. 

In considering the matter of size, it 
should be noted that within recent years. 
through growth of other enterprises and the 
increased value of the individnal man in 
connection therewith. there has arisen a very 
considerable demand for life insurance pol- 
icies of very Jarge amounts In a number 
ef instances policies have been written on 
single lives to the amount of a million dol- 
lars. Policies for a hundred thousand dollars 
each have become so common as to attract 
little or no attention. The mention of these 
rmounts, however, is sufficient, to suggest to 
our minds that such policies can only be 
written by large companies Even re-insur- 
ance of such risks in part Is but another 
way of finding » combination of companies 
large enough collectively to handle the bust- 
ness. But large companies—and by this term 
T do not mean to refer only to the so-called 
clants of the hnsiness—can only he created 
hv insuring a Jarge number of people, more 
than can be obtained hy a single company 
in one State. In common with many other 
business institutions, life insurance is mak- 
ing tremendous strides. The-small company 
of to-day will be the large company of to- 








morrow and all companies have a keen in- | 
terest in the subject of uniformity. 

Whether we agree on the line of reason- 
ing, which would lead us to believe that 
large insurance companies are necessary, we 
are nevertheless confronted with the fact 
that large insurance companies in consider- 
able number now exist; that the business 
of each extends throughout many States and 
fn a number of cases throughout all of the 
States. Whether or not this business can be 
classed as interstate commerce, it is, never- 
theless, interstate business, and the enormous 
amounts involved, quoted so frequently as 
to make it unnecessary for me to repeat 
them, show that the people of this country 
are interested in life insurance companies 
as interstate institutions. They were not 
built in a day, but have been matters of 
gradual growth. They cannot be destroyed 
in a day, since their contracts are made for 
the life of each policyholder, which as a 
matter of human experience, we know, will 
extend over many decades. The fact that 
life insurance companies are required to 
make contracts extending over many years 
without right of cancellation on the part of 
the companies makes it all. the more im- 
portant that they be allowed to use all of 
the factors which tend toward establishing 
a stable average of loss ratio. In the inter- 
est of their policyholders, who have a direct 
interest in the companies’ ability to fulfill 
their contract obligations, they should not 
he subjected to narrow limits as to the num- 
ber of their risks nor as to small areas in 
the extension of their business. They must 
be given not only an opportunity to main- 
tain the general average loss ratio fixed by 
the mortality tables for this year, but for 
the many years to come, during which their 
obligations are to mature. 

It is conceivable that a company domiciled 
in a given State and limited to doing bus!- 
ness in that State might be subjected to 
conditions in the future by changes in the 
laws of that State so as to make it im- 
possible for it to continue as a solvent con- 
cern. But if it be allowed to do business 
in forty-eight States. the general law of 
average is brought into effect and reduces 
to a2 minimum even the dangers of adverse 
legislation. 

Economy In Management. 

Economy of administration in life insur- 
anee affairs is the watchword of to-day and 
has been largely accomplished so far as ft 
lies within the power of the companies to 
economize. Never before in the history of 
the world has the public heen given so much 
life insurance for so little money. The States 
conld make further reductions of cost pos- 
sihle by adopting uniform laws that world 
save the present cost of compliance with dis- 
similar laws. A member of the Association 
with which I am connected recently calculat- 
ed that the compliance or attempt at com- 
pliance with varied and conflicting State 
laws and practices cost life insurance policy- 
holders more than a million dollars every 
year. Such an insurance as this should bring 
home to the people the cost of dissimilarity, 
and aid in obtaining uniformity. 

But we need not multiply the points of 
argument, nor prolong the discussion. It 
must be conceded that life insurance, owing 
to the very nature of the business, being 
based ag it is on the presumption that it 
will enter into contract with enough people 
to meet the general law of average applying 
to the length cf human life and that the 
contracts it enters into must extend over the 
period of human life. is essentially and, I 
wight say, is typically a business of inter- 
state character. It should, therefore, enter 
the various States and must comply with 
their laws. This interest in all States and 
this need for compliance requires that their 
iaws should as nearly as possible be uniform. 
Yor this reason the business of insurance, 
and particularly that of ‘tife insurance, is 
here joining with other business interests 
urging the several States to recognize the 
doctrine of comity and to consider always 
when enacting legislation what other States 
have enacted to cover the same subject. 





Sixty-Sixth Annual. 





In the 66th annual report to the 
policyholders, Darwin P. Kingsley, 
president of the New York Life, shows 
that the average earning power of the 
total assets of the Company has so far 
advanced over what it was five years 
ago as to represent an annual addition 
to the net income of nearly $1,100,000. 

The total assets are $637,876,567, ac- 
counted for as follows: Policy re- 
serve, $528,222,129; other policy liabili- 
ties, $7,222,025; advance premiums and | 
interest, $3,087,224; commissions and | 
salaries due, $1,063,365; dividends pay- 
able in 1911, $9,110,616; reserved for' 
deferred dividends, $77,545,164; excess | 
assets over all liabilities, $11,626,043. 

Premiums on new policies during 
1910, $6,516,106; renewal premiums, 
$72,324,932; annuities etc., $1,512,374; 
total income, $107,986,542. | 

The Company paid in death losses, | 
and to living policyholders, $53,564,443, 
and set aside for reserves to meet 
policy obligations, $41,597,665. 

| 
} 
| 





By a vote of 20 to 11 the Board of 
Freeholders of Essex county, N. J., on | 
Thursday last, decided to place insur- | 
ance upon the county property without 
asking for competitive bids. 





Incorporated as a Stock Company by the State of Illinois 


= 





COMPANY 
HOME OFFICE 
Fifth Floor, Tacoma Building, Chicago 


The ONLY Life Insurance Company operating through 
BANKS OF DEPOSIT which prepares the 

field for you—MR. AGENT 

WHY don’t you write the Company AT ONCE ? 








WANTED! 


Stock Salesmen! 





BIG MONEY 


FOR MEN THAT CAN CLOSE BUSINESS 





INQUIRIES TREATED CONFIDENTIALLY 


Address “ BIG 





MONEY ” 
care of THe Eastern UNDERWRITER 
105 William Street, New York City 











Majestic Life Assurance Gompany 


INCORPORATE D) 


Home Offices: INDIANAPOLIS, INDIANA 


$100,000 DEPOSITED WITH INSURANCE DEPARTMENT 


F. W. KILLEN, President 
JOS. N. FINLEY, Second Vice President 


GEORGE J. ROGERS, Vice President 
R. M. AYRES, Secretary 
DR. HARRY HUBBARD, Treasurer 


Stock Salesmen and Life Insurance Men of Ability Desired 








JAS. A. STEPHENSON, President 


W. A. CALLAWAY, Secretary 


THE SOUTHLAND LIFE INSURANCE CO. 


Has just closed its first calender year, and as a business institution, is one year, eight 


months and four days 


The Company’s rec 


being attracted to the 


old. 
ord for 1910 was a phenomenal one. The brightest and best agents are 
Company’s service and their efficient work has enabled them to give 


SOUTHLAND first place in Texas during 1910 by more than ONE AND ONE HALF MILLIONS ijn 


new business. 


Field men who me 


asure up to the Company’s standard, will be given good contracts for 


services during 1911 and the years to follow. 


Southl 


and Life Insurance Co. 


DALLAS, TEXAS 








NOW ORCANIZINC 


THE CITIZENS LIFE INSURANCE COMPANY OF AMERICA 


Home Offices—Reading, Pa. 


THE READING FINANCE AND SECURITIES COMPANY, (NC., Fiscal Agents 
Suite 300-303 Colonial Trust Bidg., Reading, Penna. 











WANTED 


INSURANCE SALESMEN, THE MONEY-MAKING KIND 
Our policy contracts contain features unequalled by any other 


Company. Th 
in many fields. 


ey are real “sellers.” Openings of every kind 


UNITED STATES ANNUITY AND LIFE INSURANCE CO. 
1307 McCORMICK BLDG., CHICAGO, ILL. 
WILLIAM T. SMITH, Secretary 
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INSURANCE SAFEST INVESTMENT. 
Reasons Why This Class Needs Ample 
Protection and Provision for 
the Future. 





The ordinary business man often ob- 
jects to taking life insurance because 
he needs all his money ir his business. 
While this objection is not conclusive, 
in any case it does not apply at all in 
the case of a salaried man. The latter 
has no capital invested, he knows just 
what his income is, and he can with 
safety apply a portion of it to pro- 
viding permanent protection for his 
family. 

In most cases the salaried man is not 
a conspicuous success as a financier. 
He may be, or he may think he is, but 
as a rule he has little opportunity for 
studying the question of investments 
and little skill in determining what is 
best. He can easily be convinced, 

yvever, that the safest of all invest- 
ments is life insurance. It is safest 
against loss, and surest as a means of 
saving, since it is systematic, and semi- 
‘ompulsory in character. Few men can 
save successfully in hap-hazard fash- 
ion—putting aside a little money to- 
lay, a little more or a little less at 
some future day, later drawing upon 
the fund to some extent, etc. In the 
long run such efforts usually terminate 
in no accumulation at all. 

A man in business is tempted to 
lefer insuring his life, because he be- 
lieves he is making money and expects 

yon to be beyond the need of life in- 

urance, Such a claim is easily 
inswered, and does not apply at all in 
the case of the salaried man. The com- 

nsation of the latter may perhaps be 
increased in the future, but only within 
easonable limits. He knows what his 
income is now; he knows too that it is 
acticable to set aside a portion of it 
or protection, and that he must do this 

f he would provide for his family be- 
vond peradventure. Having appro- 
priated a portion of his income to 
guarantee a provision for his family in 
ase of his death or for his own old 
ige, he may with less compunction 

nd the balance for current needs. 

The salaried man is almost certain to 
expend his entire income unless he 
idopts some systematic, semi-compul- 

ry method of saving. If he objects 
that his present salary is all required 
to provide for current needs, let him 
onsider that he would of necessity get 
ilong with less if his compensation 
vere reduced. It would be hard, per- 
hap, but not so hard as it would be for 
iis family to do with no income at all, 
as they will have to do if he dies with- 
out life insurance, for his income dies 
with him. 

The business man hopes to lay up a 
fortune for the future sufficient to take 
care of his own old age or to provide 
for his family in case of his death. 
Precarious as such a hope is, the sal- 
tried man can scarcely entertain it at 
ll. It is possible for him to accumu- 
late slowly, but it is improbable that he 
will do even that. When he retires or 
is crowded out in old age, his income 
will cease. Life insurance makes a 
sure provision for his declining days. 

The business man, cut off by sudden 
death, often leaves some provision for 
his family, though generally much less 
than was anticipated. The income of 
the salaried man ceases with his death. 
In lieu of the capital of the business 
man, life insurance provides the sal- 
aried man with an immediate estate— 
an inestimable comfort to himself 
while he lives and a sure provision for 

is family when he dies. 

Believes in Life Insurance. 

The Detroit Free Press of January 12 
contains a character sketch of Jeremiah 
Dwyer, a man of wealth, influence and 
social standing in Detroit, from which 
we cull the following interesting para- 
graph: 

“Mr. Dwyer carries over $500,000 in 


life insurance, being the most heavily 
insured man in the State of Michigan. 
A superfluous precaution, this might 
seem to the superficial, but remove the | 
man who has been the foremost power 
of a business concern, and nine times 
out of ten that business rapidly de- 
teriorates into worthlessness. It is a 
statistical fact that 96 per cent. of the 
fortunes left to dependents are dissipat- 
ed within 7 years after the death of the 
accumulator. This is readily accounted 
for by the fact that the wife and 
daughters of the average man have not 
been trained to handle business nor to | 
protect themselves in any way. The 
cpinion of a man of Mr. Dwyer’s un- 
questioned judgment, ability and experi- 
ence proves conclusively that life insur- 
ance is superior to any other form of 
protection because it makes provision 
against misjudgment, ignorance of the 
commercial world, and that vast horde 
of unscrupulous beings who derive their 
revenue by preying on the unwary.” 
Mr. Dwyer carries the limit in the Mu- 
tual Benefit, which was placed through 
Johnson & Clark, general agents. 





LIFE INSURANCE COST. 





Material Reduction During Recent 
Years—Economic Management the 
Governing Factor. 

The much mooted question whether 
or not the cost of life insurance will be 
decreased at an early date by reason 
of the lowering of the general death 
rate through improvements in sanita- 
tion and progress in medical science 
and surgery, is still open to discussion. 
However, it ‘s evident that net cost of 
life insurance is, in fact, steadily de- 
creasing, due probably, to greater 
economy of management rather than to 
improved mortality. The lowering of 
the general death rate is due chiefly to 
the great diminution of infant mortality 
and the prolonging of the lives of the 
feeble and delicate, as well as to di- 
minished mortality in the slums and 
among other classes who are not gen- 
erally subjects of life insurance. On 
the other hand, there has been an 
actual increase in recent years in the 
proportion of death claims payable, due 
to adoption of new liberal features. 
Under extended insurance and other 
nonforfeiture provisions as well as 
through the removal or modification of 
sundry early restrictions, the companies 
are paying many claims now which 

would formerly have been rejected. 

Nevertheless, the actual cost of car- 
rying life insurance has unquestionably 
been materially reduced within the last 
half dozen years. There is scarcely a 
prominent company but has greatly in- 
creased its dividends within that time, 
which means a corresponding reduction 
in net cost; while non-participating 
rates have also been reduced to the 
same effect. While this reduction is 
doubtless due in part to increased sav- 
ing in mortality, it is chiefly due to 
more efficient management in curtail- 
ment of expenses and in diminution of 
adverse selection by the elimination of 
rebating and twisting and the abolition 
of “high pressure’ methods. 





STRENGTHENING AGENCY FORCE. 











M. F. Walsh Appointed Represent+tive 
of Pittsburgh Life & Trust 
at Albany. 





M. F. Walsh, for many years a suc- 
cessful agency manager for the New 
York Life, has been appointed a direct- 
or of agents of the Pittsburgh Life & 
Trust at Albany, covering a large ter- | 
ritory. 

Another appointment of the P. L. & 
T. is that of A. W. Lamar, Jr., who 
has supervision of an important field 
with headquarters at Dayton, O. Mr. 
Lamar was formerly with the Mutual 
Benefit Life. 

The Company has materially | 
strengthened its agency force during | 
the past few months, and it is safe to 
predict that the new business for 1911 
will greatly exceed that of 1910. 





50 YEARS’ ENVIABLE RECORD-—LIBERAL POLICIES 
LOWEST NET COST—SATISFIED POLICY HOLDERS 
PROSPEROUS AND PROGRESSIVE REPRESENTATIVES 
What more de you want, or could you ask? 
We have openings in the Middle West for 
TWO GOOD MEN 
Further particulars may be obtained by addressing 
X. Y. Z., care of The Eastern Underwriter, 105 William St., New York 








A MESSAGE FROM THE 


Minnesota Mutual Life Insurance C 
E. W. RANDALL, President P y 
ORGANIZED 1880 
ST. PAUL, MINN. 

The advertisements in this journal sh: -w that ali companies “‘ want agents.” In many 
cases the connection you desire, the position you can fill is not opento you. Assuming 
that one company can pay as much for business as another, it depends then whether this 
Company is willing, for reasons of its own, to pay you more for certain work it wants done, 
than will another company. We have no way of knowing that you contemplate a change, 
that you are not entirely satisfied if you will give us the high sign, we will be pleased to 
show you what we have to offer. Men of large caliber wanted in Michigan, Illinois, 
Nebraska, Missouri and Pennsylvania. C. P. WILLIAMS, Agency Manager, St. Paul, 
Minnesota. 














$1,000,000 Paid-For Business In First Six Months 


IS THE SPLENDID RECORD OF THE 


Mississippi Valley Life Insurance Company 


OF LITTLE ROCK, ARKANSAS 
W. 8. MITCHELL, President A. E. MOORE, Secretary 





If you are a live, energetic, responsible life insurance solicitor, and desire a district 
agency, address the Home Office, 











STATE MUTUAL OF GEORGIA 


the Largest Southern Non-Industrial Life Company 
FINANCIAL STATEMENT, JUNE 30, 1909 


Admitted Assets . - - - - - $2,337,577.52 
Legal Reserve - : : - - : 2,068,581.97 
204,657.85 


Net Surplus’ - - - : : ° . 
. $40,000,000 INSURANCE IN FORCE 
STATE MUTUAL LIFE INSURANCE CoO. 
Head Office: ROME, GEORGIA C.R. PORTER, President 








Provident Savings Life Assurance Society of N. Y. | 





att, 
SSOENT 54H 
Do AY, 4 THE ONLY COMPANY IN THE WORLD THAT 
ES “INSURES LIVES AND GUARDS THEM AGAINST DISEASE” 
=, LORE E. E. RITTENHOUSE, President 
- (ty eee 
G TIM AGENTS WANTED 
% % NCE soy Apply to F. E. MCMULLEN, 2nd Vice-Pres. & Supt. of Agencies 
Minx HOME OFFICE BUILDING 
By 35 Nassau Street, New York, N. Y. 








COME SOUTH FOR THE WINTER 


Why face rain and ice and snow, when a Contract with the 
PREMIER COMPANY of Texas will enable you to work 
with profit under ideal climatic conditions ? 


Southwestern Life Insurance Company 
DALLAS, TEXAS 

















DID YOU EVER SEE 


One of our 20 Payment Life, Decreasing 
Premium, policies? Honestly, it’s a 
beauty. At age 35 Premium decreases 
from 15% in the third year to 32°e in the 
twentieth year. If initial premium is 
continued, it is guaranteed to be paid up 
in 15 years, with a guaranteed cash bal- 
ance besides; or at the end of 20 years 
the cash value is guaranteed to exceed 
all premiums paid; or at the end of 20 
years the paid-up insurance value will ex- 
ceed the face value by about 45%. It 
has a dozen other beautiful features. 

This is the kind of goods we put in 
your hands to sell—and we have others. 
Write in confidence, and investigate an 
agency proposition with us. 


Des Moines Life Insurance Co. 


W. A. HARBACH, Secretary 
DES MOINES, IOWA | 


Michigan State Life 


DETROIT 


FREDERIC APPS, President 


Wants a State Manager for 
Kentucky 


Splendid Opportunity for 
Right Man 


Address : 


Howard C. Wade 
Sup’t of Agents 
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HONORED iN HOME TERRITORY. 





State Mutual Made Satisfactory Gains 
During 1910—Superintendent 
Fowler’s Review. 





In submitting the 65th annual report 
of the board of directors of the 
State Mutual Life, of Worcester, Bur- 
ton H. Wright, president, points out 
that 6,096 policies were issued during 
1910 for a total insurance of $17,848,- 
S66; including restorations and addi- 
tions, the amount was $18,255,700. The 
total insurance in foree at the close of 
the year was $140,710,898, a net gain of 
$8,140,834. Massachusetts, as hereto- 
fore, was the leader in amount of busi- 
ness produced, indicating that this fine 
old company stands well at home. Of 
the total business written, nearly 90 
per cent. was on the life, limited pay- 
ment life and endowment plans, as fol- 
lows: Life, 38.02 per cent.; limited pay- 
ment, 39.48; endowment, 9.30. 

The net earnings of the company for 
1910 amounted to 4.61 per cent. on the 
entire assets. Mortality experienced 
was 61.48 per cent. of the expected, as 
compared with 65.94 the preceding year. 

The assets of the company are $36,- 
327,079. Of this amount $32,440,604 is 
set aside for policy reserves, and the 
surplus, according to the Massachusetts 
standard, is $2,955,238. 

Agency Review. 

In a letter to agents, Edgar C. Fowler, 
superintendent of agents, reviews the 
year’s work from an agency standpoint 
as follows: 

‘It is always a very great pleasure 
to review successful achievement, and 
it is especially gratifying to me this 
vear because our hopes have again been 
realized, and particularly so from the 
viewpoint of paid-for results. Our total 
new business issue for December, ex- 
clusive of additions, ete., was $2,628,- 
899, an increase of $75,487 over Decem- 
ber, 1909, which, however, could have 
heen materially increased had we fol- 
lowed the practices of former years. 
This handsome December business en- 
ables us to record a total issue for the 
year, excluding additions, ete., of $17,- 
905,921. a gain of $1,325,353 over 1909. 
Compared with 1998, we show a gain 
of $7,069,501 or about 65 per cent. Our 
1919 new issne, including additions, 
restorations and increases, was $18,312,- 
155. As in the final analysis, paid-for 
is what really counts: a comparison on 
this basis is the vital test. In 1910 our 


paid-for, including additions, ete., was 
$16,680,621, a gain of $2,134,957 or 15 
per cent. over 1999. Compared with 
1998, we show a gain of $6,275,074 or 
£0 per cert. Our increase in insurance 


in force was in excess of $8,000,000, the 
largest in the history of the company, 
as was also the written and paid-for 
business. Viewed from the agency 
etandpoint—vours and mine—these re- 
suits are qnite satisfactory. The record 
as a whole is one of commendable 
progress. You have responded to our 
calls most lovally and enthusiastically. 
Thank von, a hundred times, and then 
some. Can I say more?” 

At the annual meeting, held on Tunes- 
dav, the board of directors and all of- 
ficers were re-elected, and the vear 1911 
«tarts off with even greater promise 
than that of 1919. 





“Penalty of Sucess.” 





The expansion policy of the New|} 
York Citv ageneyv of the John Hancock 
Mutual Tife has compelled General | 
Agent W. N. Comnton to secure two 
additional rooms for office purnoses 
and ere long he will have a monopoly 
on the entire floor. The business of 
Mr. Compton’s agency for the first half | 
of January doubled that for the similar | 
period of 1919. 





Looking Two Ways. 

The Sovereign Visitor. official paper 
of the Woodmen of the World, re- 
marks: “Looking back Into the past 1s 
as pleasant to us of the Woodmen of} 


the World as looking forward to the 
future.” 

Just so. In fact, it is far more pleas- 
ant to those Woodmen who foresee 
what the future of an assessment order, 
with utterly inadequate rates, involves 
for the membership a few years hence. 
To the members of the older assess- 
ment orders, “looking back into the 
past” is far more pleasant even than 
the contemplation of the present, to 
say nothing of the future. 





EFFICIENTLY MANAGED. 





New York Insurance Department Finds 
Home Life in Good Financial 
Condition. 





The New York Insurance Depart- 
ment recently completed an examina- 
tion of the Home Life of New York, 
which also included a thorough inves- 
tigation of its plan of distributing sur- 
plus in dividends to policyholders, and 
a general inquiry into the method of 
conducting business. 

The department commended the 
Company for its full and prompt pay- 
ment of claims, and as regards divi- 
dends said: 

“The examination shows that on the 
whole the Company aims to grant par- 
ticipation to policyholders upon a lib- 
eral basis. The present annual divi- 
dend scale, if maintained, will enable 
the Company to furnish insurance at 
rates comparing favorably with the 
lowest obtainable.” 

The statement of the department 
covering the financial condition shows 
an increase in its surplus over that 
claimed by the Company. The report 
concludes as follows: 

“As a result of a thorough examina- 
tion into the affairs of this Company, it 
is evident to your examiners that the 
business is being conducted in an effi- 
cient manner. There is also every in- 
dication that its officers and employes 
are working together with the single 
purpose of carrying on the business 
faithfully and economically, with a 
view to obeying fully the law and with 
the intention of dealing with the policy- 
holders justly. The system of account- 
ing in use and the general manage- 
ment are excellent and show no lack 
of carefulness in any department of 
the work.” 





Superintendent of Agencies for Nation- 
al Life of U. S. A. 





John R. Norris has been appointed 
superintendent of agencies for the Na- 
tional Life of U. S. A. He will make 
headquarters at the home office of the 
Company in Chicago. 

Mr. Norris formerly represented the 
National Life, as its associate general 
agent for California. 





Mutual Benefit Election. 





At the annual meeting of the Mutual 
Benefit Life held Monday, all officers 
were re-elected. The titles of two offi- 
cials were changed, C. W. Standford, 
former comptroller, being designated 
as auditor, and R. J. Carey’s title was 
changed from that of cashier to 
auditor. 








THE ACENCY 


OF THE 


RELIANCE LIFE 


IS PAYING FOR OVER 
ONE MILLION PER MONTH 
Or — 

Properly written and earefully selected 
business. No stock selling, board or re- 
insurance schemes. No contracts made by 
correspondence. A personal interview can 


be arranged for in most any state 
addressing . ” 


RELIANCE LIFE INSURANCE CO. 
PITTSBURGH, PENN’A. 











UNEXCELLED IN 
Favorable Mortality 
—AND— 

Economy of Management 
THE 


Provident Life 


AND Trust Company 


OF PHILADELPHIA 


Rates of Premium Extremely Low 
and stili further reduced by 
Annual Dividends 











WE KNOW 
IT’S WHAT YOU WANT 


OUR MEN 


GET BUSINESS 


Because our Policies 
are put up right and 
appeal to prospects 


WRITE TO 


HARTFORD LIFE 


HARTFORD, CONN. 














READ ~—_ 
THE EASTERN UNDERWRITER 
A Weekly Journal Which Helps the Agent 


PRICE $3 PER YEAR 


Address, 105 WILLIAM STREET 
NEW YORK CITY 





1860 50th Year 


Home Life 
Insurance 
Company 


of New York 


GEORGE E. IDE, President 


Assets.........+00+..--$23,626,018.63 
Liabilities (including Di- 
vidend Endowment 
Fund). ......... eseee 
Dividend Endowment 
Fund (Deferred 
Dividends) ..........- 2,119,044.00 
Net Surplus............ 1,767,327.11 
Insurance in Force... .. 92,532,583.00 


1910 


21,858,691.52 


The 50th Annual Report shows a 
gain in the amount of insurance in 
force; that assets were increased 
over $1,917,117.00 and that over 
$655,149.17 was added to surplus ac- 
count. 

















BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull, President. 
W. D. Wyman, Vice Pres. and Treas, 
J. M. Lee, Actuary. 
Theo. L. Biion, Besnetany. 
Robt. H. Davenport, Asst. Sec. 
This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal polities, 
all subject to the Non-Forfeiture Law of - 
gachusetts, commends itself both to policy- 
er and agent. 
For circulars and rates address 


EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Bosten, Mass. 


LEON F. FOSS, General Agent 
W. H. DYER, General Agent 


JOHN H. nosinees. General Agent for New York 
253 Broadway 











CHICAGO’S. FINANCIAL GIANT 


Security Life Insurance Company of America 


W. O. JOHNSON, President, Rookery Bldg., Chicago 





Capital and Gunphue Over $1,000,000 





For the Sells’ Ideal Agency, with the Security Monthly Income Policy 
Address, J. B. SELLS, Vice-President 


CHICAGO’S STRONGEST LIFE INSURANCE COMPANY 








CAPITAL $1,600,000 


Management. 





Georgia Life Insurance Company 
OF MACON, GA. 


(Now Organizing) 
W. E. SMALL, President 


LIFE AND CASUALTY INSURANCE 
| Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
First Class Openings in bothBranches fer PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 


SURPLUS $500,000 
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LEGISLATIVE MILL OPENS 


NEW YORK SOLONS AT WORK. 





Bill to “Regulate” Industrial Writing 
Companies Offered—Other 


Measures. 


Albany, Jan. 18th.—Assemblyman 
O’Connor of Brooklyn, who last year 
and so far this year, has been given 
to periodical attacks on industrial in- 
surance companies, has just introduced 
a series of bills, directed against that 
class of insurance corporations. O’Con- 
nor is the member of the lower house, 
who last week criticised the legislative 
investigating committee, because it 
had failed to include in its investiga- 
tion an examination into the industrial 
insurance field. He made the criticism 
when Assemblyman Merritt, of the in- 
vestigating committee asked that the 
committee be granted an extension of 
time of 15 days in which to submit its 
report. Mr. O’Connor thought that 
the committee should be given suffi- 
cient time to investigate industrial in- 
surance, but it was finally decided that 
the committee could not sit any longer 
than to complete its report while the 
legislature is in session. The exten- 
sion of time was granted. Mr. Merritt 
announced that he understood that the 
Superintendent of Insurance had been 
examining the industrial insurance 
companies, and would have something 
to say about them in his annual report. 
It has, however, been practically de- 
cided to appoint a new investigating 
committee, which will be controlled by 
Democrats at the close of the present 
legislative session. This committee 
will undoubtedly take up the industrial 
insurance question. 

Mr. O’Connor’s series of industrial 
insurance bills in the order in which 
they were introduced, follow: 

Amending the Insurance Law by 
making the provisions of Section 92, 
prohibiting the forfeiture of a life in- 
surance policy without notice, apply to 
policies issued upon the monthly pay- 
ment and weekly payment plans which 
at present are excepted from the pro- 
visions. 

Amending the Insurance Law by 
making the provisions of Section 101, 
requiring compliance with the stand- 
ard provisions of life insurance poli- 
cies, apply to industrial insurance on 
the weekly payment plan, which is 
now excepted from these requirements. 

Amending the Insurance Law in rela- 
tion to the limitation of expenses of 
life insurance companies, by striking 
out the provisions which excludes from 
such limitation expenses incurred in 
the business of industrial insurance, 
and to a certain limited extent excludes 
non-participating stock companies. 

Amending the Insurance Law in rela- 
tion to the limitation of new business. 
It strikes out the provision that in de- 
termining the amount of insurance in 
force industrial policies on the weekly 
premium plan shall be excluded from 
the calculation. 

Amending the Insurance Law by ad- 
ding a new section, 89-a, in relation to 
premiums on life insurance. The new 
section provides for certain increases 
in the amount of annual premiums 
charged on life insurance policies when 
such premiums are paid at stated peri 
ods of less than one year. 

As prophesied last week, Assembly 
man Hoey of New York was named 
chairman of the Assembly insurance 
committee. “Big Tim” Sullivan was, 
however, named head of the Senate in- 
surance committee. It was at first 
thought that Senator Ramsperger of 
Buffalo would get that position, he be- 
ing the ranking Democratic member 
last year, but he was assigned to the 
chairmanship of canals instead. Neither 
Senator Grattan or Assemblyman Allen, 
who were chairmen of the insurance 
committee last year returned. 

The other members of the insurance 
committee, as announced last Monday 
night, follow: 

Senate—L. M. Black, Jr., J. M. Mur- 
taugh, J. H. O’Brien, S. J. Ramsperger, 


W. P. Fiero, J. J. Frawley, J. H. Wal- 
ters, W. L. Ormrod. 

Assembly—Goldberg, New York; Mc- 
Grath, New York; Patrie, Greene; 
Neupert, Erie; Weil, New York; O’Con- 
nor, Kings; Donnelly, Kings; Beach, 
Tioga; Blauvelt, Rockland; Young, F. 
L., Westchester; Ahern, Kings; Good- 
man, New York. 





ILLINOIS LIFE MEETING. 





Field Men Enter 1911 Campaign San- 
guine of Reaching $60,000,000 Mark 
During Year. 





The Illinois Life, of Chicago, held the 
annual meeting and a banquet of the 
agents in the home State on Saturday 
of last week at the Hotel LaSalle, Vice- 
President R. W. Stevens, who is in 
direct charge of the agency de- 
partment, presiding at both gather- 
ivgs. More than one hundred agents 
were present, the nucleus of the 
organization being the “Green Signal” 
Club, for which a specified amount of 
production is the necessary qualifica- 
tion. 

All indications were that the Com- 
pany’s organization in the home State 
is one of the strongest in the field, and 
judging by the enthusiasm and char- 
acter of the men present, there is a 
“clear track ahead” for the Company to 
make a clean sweep for the sixty mil- 
lion mark during 1911, 





VAN SICKLE PRESIDENT. 





Heads Agency Association of Home 
Life—Other Officers Chosen at 
Annual Meeting. 





Wm. Van Sickle, of Detroit, was 
elected president of the Agency Asso- 
ciation of the Home Life, at the annu- 
al gathering of the organization, held 
in ay York city on the 17th and 18th 
inst. 

Other officers chosen were: James 
Lee Bost, Washington, D. C., vice- 
president, and E. B. Cantine, Albany, 
secretary-treasurer. 

Executive Committee:—C. A. Wray, 
T. J. Clancey, W. A. R. Bruehl, Jr., 
E. A. Callahan, C. C. Gray and C. I 
Lumsford. 

Headquarters for the meeting was 
the Imperial Hotel, and the program 
was one that called for the best that 
was in the field men. The papers pre- 
pared and subsequently discussed were 
timely and of exceptionally high grade. 

Last evening the Association mem- 
bers were guests of the Company at a 
banquet at the Imperial, the affair be- 
ing in celebration of the 50th anniver- 
sary of the founding of the Home Life. 





PLANNING FOR 1911. 





New York Life Men—Home Office and 
Field Assemble at 
Augusta, Ga. 





The annual cenference of the home 
office officiais, agency men and repre- 
sentative fied men of the New York 
Life is now being held at the Bon Air 
Hotel, Augusta, Ga. The object of the 
gathering is to formulate plans of 
~ [cae for 1911, assign allotments, 
etc. 

Vice-President Buckner is authority 
for the statement that the assignments 
will be larger this year than during 
1910. He says: 

“The amended law is indeed a boon 
in that it affords you larger insurance 
opportunities; and that’s all a good 
man wants—a bigger and broader 
chance to benefit others and to make 
money himself in the meanwhile.” 





Agency Appointments in New Jersey. 


_ Aetna Life—G. F. North, Burlington, 
Vt. Bankers, N. Y.—Thomas Hennessy, 
Jr., Highlands. Berkshire.—W. B. Paret, 
Jersey City. Mutual.—F. C. H. Ungar, 
Arlington.. New England Mutual.—w. 
E. Silph, Maplewood; R. P. Sheldon, 
New York, N. Y. Travelers.—C. S. 
Titus, New York. 





GOOD 
AGENTS 


FIND 
The Union Central Life 


Insurance Company 
Of Cincinnati, Ohio 


A Good Company 


JESSE R. CLARK, President or 
Address: { ‘ALLAN WATERS, Sup’t of Ag’ts 








Frank D. Jackson, Pres. 


DISTRICT MANAGERS WANTED 


Territory in Pennsylvania, Ohio, Mis- 
souri and Iowa 


ROYAL UNION 
Mutual Life Insurance Co. 


DES MOINES, IOWA 
DISTRICT MANAGERS WANTED 


Sidney A. Foster, Sec. 








Jas. T. Priestly, M. D. 


Carleton B. Pray 
Treasurer Medical Director 








FIRST MUTUAL 


THE 





Chartered in America 


NEW ENGLAND 


MU 


INSURANCE CO. 
BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachu 
offers the very t possible 
security, 
equitable contract 


FINANCIAL STATEMENT 
Assets Jan. 1, 1910,.... $51,316,543.00 
C.BemMUSIRIOS..... . 2002-0000 47,060,672.15 
I vncetvee sestie .... 266,870.86 


Alfred D. 


D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 


J. G. 


EDWARD 


LATHROP E. BALDWIN, Yo er 
ew 


CHA yt ye 


TUAL LIFE 





Law, and 
with a safe, 


Foster, President 


Wildman, Asst. Secretary 


W. ALLEN, Man r 
220 Broadway, ro York 
141 Broadway, 


, STRAUSS, 
h Avenue, 


ork 


eneral Agent 
ew York 








i 





Arthur E. 


THE COLUMBIAN 
National Life Insurance Company 


OF 
BOSTON, MASSACHUSETTS 


LIFE, ACCIDENT and HEALTH INSURANCE 


The Only Massachusetts Non-Participating Company 
The New Columbian Policies are Unexcelled in 
Clearness and Liberality 


GOOD CONTRACTS AND TERRITORY 
FOR GOOD PRODUCERS 


Childs, 


President 








Established in 1850 


JOSEPH A. De BOER, President 
FRED A. HOWLAND, Vice-President 
JAMES B. ESTEE, 2d Vice-President 


National Life Insurance Company 


MONTPELIER, VERMONT 


Op 


OSMAN D. CLARK, Secretary 


H. 
A. 


C. E. MOULTON, Actuary 


This Company held January 1, 1910, and gained during the past decade: 





ASGORS......... 2. .cceeees $47,490,998.98.... 
Liabilities .............. $41,661,130.12.... 
I oss ovivicieecnces $ 5,829,868.86.... 
Insurance.............- $161,423,115.00.... 


Absolute Security and Economy of Management 


erating in 37 States 


M. CUTLER, Treasurer 
B. BISBEE, Medical Director 


ppikie wedtlsated Gain, 167% 
ehonevegesee Gain, 162% 


inqecetonaee Gain, 211% 
79% 














“OLD HICKORY” 





THE VOLUNTEER STATE LIFE INSURANCE COMPANY 


HOME OFFICE: 
CHATTANOOGA, TENNESSEE 





Z. C. PATTEN, President 
E. B. CRAIG. V.-Pres.—Gen. Manager 
THEO. F. KING, 2d V.-Fres.—Manager of Agencies 
A. 8S. CALDWELL, 34 V.-Pres.—Supt. of Agents 
W. H. GOULD, Secretary—Actuary 


In the Seventh Year of Conservative and Successful 
Development 











; 


CASUALTY AND 


SURETY HAPPENINGS 





COMMERCIAL CASUALTY CO. 


HOLDS LIVELY ANNUAL MEETING. 








Suit May be Entered to Recover 
Moneys Paid Promotors—Admin- 
istration Wins Out. 


Those who attended the annual meet- 
ing of the Commercial Casualty Com- 
pany, of Newark, N. J., on the 11th inst., 
expecting a iively session, were thor- 
cughly satisfied. E. W. Gray and James 
A. Mandeville, promotors of the organ- 
ization, who looked to the meeting to 
secure vindication, were greviously dis- 
appointed, and so far from getting balm 
for their injured feelings, may find 
themselves defending an action to re- 
cover moneys already paid them. 

The row grew out of the cancellation 
by the Company of an unusually liberal 
agency contract given Messrs. Gray and 
Mandeville. The latter sued to recover 
$100,000 alleged damages. 

At the gathering on Wednesday of 
last week, friends of the administration 
ard of the former general agents were 
cut in force, the management, however, 
marshaling by far the larger number 
of adherants. The session was exciting 
throughout, charges of bad faith and 
general “flim-flamming” being freely 
made. From the confusion of things 
relevant and irrelevant, it was ascer- 
tained: 

(1) That the much-criticised agency 
contract had been given by a dummy 
directorate, and 

(2) That liberal rebates had been 
made to “prominent parties” to induce 
their subscribing to shares of the Com- 
mercial. 

Rebates Returned. 

It further developed that all directors 
cf the Company who had received 
rebates, save one, refunded them. 

A motion was offered to enter suit to 
recover “from every man, woman and 
child who received a rebate.” It was 
further moved to sue for the recovery 
of promotion fees. 

Re-elect Officers. 

By an overwhelming stock vote the 
directors favoring the administration 
were chosen, the latter in turn re-elect- 
ing the former officers of the Company, 
as follows: 

President, Christian W. Feigenspan; 
first vice-president, David O. Watkins; 
second vice-president and general man- 
ager, William J. Gardner; treasurer, 
George W. Jagle; secretary, Harry C. 
Mitchell. 

Financial Report. 

The report of the treasurer claimed 
the following for the Company at the 
close of 1910: Assets of $404,792.15. 
Liabilities—Capital stock, $250,000; pre- 
mium reserve, $14,940.70; losses in 
process of adjustment, $6,459.85; all 
other liabilities, $1,338.19; surplus, $132,- 
053.41. | 





ENDS IN RECEIVERSHIP. 





Majority Stockholders of United Surety 
Company Consider Fight for Its 
Existence Hopeless. 

After making repeated but ineffectual 
efforts to sell control of the United 
Surety Company, of Baltimore, or merge 

with some other institution, the ma- 
jority shareholders in the enterprise, on 
Friday last, petitioned for a receiver. 
The court thereupon named President 
E. W. Poe, General Counsel S. J. Janney 
and Vice-President E. J. Clark as re- 
ceivers, fixing the bond at $250,000. 

The petition was filed by Thomas H. 
Bowles, Frederick H, Gottlieb, Gustav 
L. Stewart and Edward H. McKeon, 
holders of 1,296 of the 2,500 shares of 
the capital stock of the company. In 





the bill it is stated that the company 
was incorporated in 1906 with a capital 
stock of $500,000. 


It is also stated that 


the disbursements, including the amount 
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of reserves against the contingent lia- 


bilities, as required by law, having reg- 
ularly exceeded the receipts. 
ment of the company on January 1, 1910, 
according to the bill, showed that the 
$250,000 surplus had been wiped out 
and the capital stock impaired. On 


The state- | 


April 2 the capital stock was reduced | 
to $250,000, but this, the bill states, serv- 
ed only temporarily to better the com- | 


pany’s condition. 

Expensive litigation with the Munich 
Reinsurance Company, the bill states, 
also served to impair the capital. The 
company, it is stated, is solvent, but a 
large amount of the assets are not in 


such shape that they can be included | 


in the financial statement. 

The company in its answer admitted 
the allegations of the bill and consented 
to the receivership. 

On December 24 in the Circuit Court 
James H. Preston, one of the stock- 
holders, filed application for a receiver, 
alleging that the concern was insolvent. 
This allegation the company in its 
answer denied and still insists that it 
is solvent. 

The bill filed yesterday states that the 
State Insurance Commissioner has serv- 
ed notice that it shall no longer write 
bonds of any description until the 
capital stock is unimpaired. Attorney 
George R. Gaither filed the bill. 

A Stormy Career. 

Ever since its formation in 1906, the 
United Surety has been in trouble, its 
head office management being in a con- 
tinuous wrangle. 

Following the retirement of Olin 
Bryan from the presidency, George G. 
Brown succeeded, but only for a brief 
period, giving way after a stiff fight to 
Henry G. Penniman. Mr. Penniman in 
turn made way for Mr. Poe, who, it was 
expected, would devise a plan for pull- 
ing the concern out of the tangled plight 
in which preceding administrations had 
placed it. The task was too difficult, 
and a receivership was the only alterna- 
live. The failure of the United will be 
regretted by the casualty interests of 
Baltimore, not from any particular love 
for its management, but because of the 
unpleasant notoriety it will give to the 
surety companies of the city gener- 
ally. 





SUCCESSFUL ADVERTISING. 





Chauncey Miller Tells How He Con- 
ducted Big Campaign for Conti- 
nental Casualty. 





Some time ago it was noticed that 
the Continental Casualty Company of 
Chicago was injecting sume new adver- 
tising ideas into the insurance business. 
Daily papers, folders, booklets and the 
insurance journals all bore testimony 
to the fact that some mighty live 
“copy” was ceming out of the Conti- 
nental’s office. 

Just who was responsible for the 
awakening has not appeared before, but 
the current number of Judicious Adver- 
tising, Chicago, contains an article on 
“A ‘New Light’ In Insurance Advertis- 
ing” bv Chauncey S. S. Miller, assistant 
to the president of the Continental 
Casualty Co., which shows that Mr. 
Miller, who is well known in casualty 
insurance circles, has drawn upon his 
long experience in newpaper and pub- 
licity work, to make the Continental 
one of the best advertised companies in 
the business. 

That the company’s advertising cam- 
paign has been a success is now an old 
story. In his article, Mr. Miller tells 
how it was done. It is simply prac- 
ticing the advertising principles that 
have been proved out in other lines of 
business. Mr. Miller explains how he 
tried to make the advertisements tell a 
definite story, to tell the facts about 
accident insurance which should be of 

(Continued on page 18.) 
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7—International Life~, 
ST. LOUIS, U.S. A. 


Writetoday for the new GUARANTEED 
MONTHLY SALARIED BOND CONTRACT. 
Something entirely new in the agency line, providing 


IMPORTANT POSITIONS 





are waiting for capable Agents in much de- 
sirable territory, ready for occupancy when- 
ever suitable men are available. Correspond- 
ence welcomed with those who can produce 
applications, who are energetic workers and 
successful solicitors. WRITE AT ONCE. 
UNION MUTUAL LIFE 
INSURANCE COMPANY 
PORTLAND, MAINE 
cs FreD E. Ricwarps, -President 


J. L. BABLER Address ALBERT E. AWDE, Supt., 
‘ either 396 Congress Street, Portland, Maine 

Genl. Mgr. of Agencies THORNTON CHASE, Supt. 
405 Exchange Bldg., Los Angeles, (al. 


satisfactory remuneration for the present and guaran- 
teeing an INCOME FOR LIFE. Policy contracts 
sell at sight. 


There's an opening for you. 


MASSEY WILSON 


President 




















FEDERAL LIFEINSURANCECO. 


ISAAC MILLER HAMILTON, President 
CHICAGO 


CAPITAL, SURPLUS AND ASSETS - - 
INSUR¢‘ NCE IN FORCE . - - ° a 


$2,500,000 
17,000,000 


WE WANT A GOOD MAN IN OHIO 








INETEEN hundred and eleven is now here. Every- 
one starts off with a clean slate, full of enthusiasm 
and with the idea of making 1911 the greatest year of 
their lives. 
It is the desire of the Philadelphia Life to increase its 
agency force during the year one hundred per cent. (100 
%) and I would ask every agent who wants to connect 
with this great Company to write me at as early a date as 
possible. The opportunities and advantages that an agent 
has with the Philadelphia Life are greater than those of 
any other company. 
If you are the right man for the right place, write PERRY 
to-day for contract. 








EMPIRE LIFE INSURANCE GOMPANY 


HOME OFFICE 


Peters Building ATLANTA, CA. 


A Strong Southern Legal Reserve Company, 
Operated Along Conservative Lines and Offering 
Exceptional Advantages for High Class Producers. 








COEDS EEE EEE IEI YT: SB SEN cD i NG I LOBE ARE Tl Se 


Security Mutual Life Insurance Company 
BINGHAMTON, N. Y. 
FREDERIC W. JENKINS, President 
Desirable contracts for desirable territory 
can be obtained by desirable 
For particulars address, Home Orrice. 


men. 





it EE LOLS 








WESTERN STATES LIFE 
INSURANCE COMPANY 
Capital fully paid in Cash - $1,000,000.00 
WARREN R. PORTER, President 
Is now offering the most attractive line of policies ever offered 


OPEN TERRITORY: Los Angeles, Pasadena, Riverside, San Bernardino, 
Santa Barbara, San Diego, and other splendid territory in Southern California, 
. with the co-operation of more than 3,000 stockholders. 


Address: PRATT & GRIGSBY, General Agents 


San Francisco, California 
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INDUSTRIAL 


DEPARTMENT _ 














THE PYRAMID GROWS. 





Life Insurance Company of Virginia 
Makes Satisfactory Gains During 
the Past Year. 





Another solid base has been added 
to the pyramid which for years the Life 
Insurance Company of Virginia has 
used in setting forth its annual state- 
ment. The premium income for 1910 
was $2,765,737.44, as compared with $2,- 
588,934 the preceding year, and $99,566 
for the year 1887. Important items in 
the company’s annual statement, to- 
gether with the increase for the year 
1910, are as follows: 

1910. Increase. 


Premium income. .$2,765,737 $176,803 
Gross income...... 3,062,146 30,516 
Total ausets....... 6,328,705 956,013 
Policies in force... 542,293 22,959 
Insurance in force.72,440,374 4,102,761 


Death claims, etc. paid to policy- 
holders during 1910 amounted to $966,- 
186, making a total since organization 
of $10,786,599. 

The assets of the company are high- 
grade, nearly $5,500,000 being bonds 
and mortgage loans on real estate. 

The statement, as usual, is certified 
to by regular public accountants, H. P. 
Bondar & Son, one of the scene 
firms in the South. 

The official staff of the Life Inour- 
ance Company, of Virginia, consists of: 
John G. Walker, president; T. W. Pem- 
herton, first vice-president; W. L. T. 
Rogerson, second vice-president; E. D. 
Harris, secretary; H. Cabell Tabb, medi- 
eal director; John S. Davenport, Jr., 
actuary; Reginald Gilham, treasurer; 
A. S. Hurt, auditor; R. B. Pegram and 
Frank Orgain, supervisors; F. E. Hall, 
superintendent of agents, and W. W. 
Archer in charge of the literary de- 
partment. 

Speaking of the company, the leading 
daily paper of Richmond says: 

“Richmond has not a few financial 


institutions of which it is proud. It, 


has not a few of mercantile establish- 
ments of which it loves to boast and 
‘t has not a few of industrial concerns 
of which it loves to tell the world. 
Some of these business and financial 
and industrial plants commenced their 
growth in the dark days soon after war 
and reconstruction, and such of them as 
started in the flames and grew right up 
from the ashes and the ash piles follow- 
ing an awful period in the city’s and 
in Virginia’s history are Richmond’s 
especial pride. 

“Among these is the Life Insurance 
Company of Virginia. It took a lot of 
nerve for Virginia capitalists and Vir- 
ginia business men to undertake the 
life insurance business away back 
yonder in 1871, when the old State and 
all the South were but partially recov- 
ering from the bad effects of war and 
reconstruction, but Richmond and Pe- 
tersburg had nervy men in those days, 
as it had before and as it has had since. 
The Life Insurance Company of Vir- 
ginia, which was originally started in 
Petersburg and then moved to Rich- 
mond, had its ups and downs, as all 
new enterprises have, but along about 
the year 1886 the company fell into 
the hands of mighty good managers 
and moved to Richmond, and from that 
time up to this good year 1911 this 
management has made good, and will 
continue to make good for the years 
that are to come.” 





Metropolitan Leaders. 





The leading districts of the Metro- 
politan, together with the respective 
superintendents for the year 1910, are 
as follows: 

Manhattan, N. Y., Samuel Blum; 
Chicago South, Ill, H. D. Wright; 
Montreal, Can., T. P. Bourgeois; Mem- 
phis, Tenn., W. H. Jones; Englewood, 
Ill, W. F. Monahan; Chicago North, 
Ill., P. J. Kraus; Elmira-Corning, N. Y., 
H. T. Tinney; Cairo, Il., Edwin Bond; 


Westmount, Can., H. H. Kay; St. Louis 


South, Mo., G. F. Stevens; Allegheny, 
Pa., A. Ss. B. Kinsey. 
Messrs. Blum, Wright, Bourgeois, 


Jones and Kinsey were leaders in their 
respective territories. 


Colonial Life Notes. 








The following changes are recently report- 
ed by the Colonial: Appointments to as- 
sistancies: J. F. Buckley, Jamaica; B. Weis- 
man, Perth Amboy; G. A. Lord, Mt. Vernon; 
W. C. Henry, Bridgeton; J. W. Berry, West 
Philadelphia; : oe F Cavanaugh, assistant at 
Pittsburg, appointed manager at Newburgh; 

. Messer, manager at Newburgh, transfers 
to Jersey City Heights; Samuel Greenleaf, 
manager Jersey City Heights, transfers to 
Elizabeth; J. 8. Hoge transferred from the 
managership of Atlantic City to North Phila- 
delphia; W. F. Mellerick appointed manager 
at Atlantic City; J. R. Moog appointed man- 
ager at Reading. 

Manager D. Reinharz, of Mt. Vernon, holds 
the industrial leadership, followed by J. L. 
Hargreaves, Newark; F. R. Conklin, McKees- 
ort: W. F. Mellerick, Atlantic City; J. F. 
feRoche, Freehold. The ordinary managerial 
leader is L. 8S. Brown. of Pittsburg, and 
after him may be mentioned L. Janson, Wil- 
liamsburg; E. J. Kester, Allentown; D. Rein- 
harz, Mt. Vernon; W. J. Burn, Brooklyn. 

G. C. Gilbert, of Pittsburg, is the lead- 
ing assistant in ordinary, followed by_G. 
Shuttleton, Brooklyn; J. H. Hebendahl, New 
Brunswick: M. H. Kasindorf, J. Doran, Wil- 
liemsburg; C. A. Millhonse, Allentown; J. A. 
BRainton, Orange; D. Moskovitz, Pittsburg; 
M. Weindler, Hoboken; J. L. Lee, Pittsburg. 
The assistant manager leading the industrial 
record is Mr. W. Gross, of Mt. Vernon, and 
he is pressed by E. Krause, Newark; BE. V. 
Cooke, Mt. Vernon: J. K. Stinson, Camden; 
P. Kruger, North Philadelphia: I.. Shattner, 
Mt. Vernon; M. H. Kasindorf, Williamsburg; 
D. E. Patterson, Newark; J. L. MeMahon, 
New York; S. M. Lovergine, Newark. 

The leading industrial agent is Mr. H. 
Hiltzik, of Mt. Vernon, who is followed by 
H. Kennedy, Newark: R. H. Owen, M. A. 
Weiss, Mt. Vernon; F. A. Kent, Newark; 
T. F. Cooney, New York: J. Silverstein, J. 

tarash, Mt. Vernon; H. Davis, New York; 
B. J. "Meyer, Jersey City Heights. Agent 
R. V. Curry, of Hoboken, leads in ordinary. 
Next to him are: M. Waterson, Williams- 
burg; A. M. Butterweck, Allentown: R. 
I’roemel, Brooklyn; A. Tiedemann, Brooklyn; 
A. Newman, Trenton; J. W. Powers, Wil- 
liamsburg; J. Feldman, S. Shultise, New 
Brunswick; H. Blum, Pittsburg. 





The Birmingham office of the Rome 
Insurance Company, of Rome, Ga., re- 
ports a splendid showing for its short 
time of establishment, namely, eleven 
weeks. The branch office now has 
a Ta agents, in addition 
to six as superintendents, and 
has a weekly collectible debit of $300. 
The towns of Huntsville, Gadsden and 
Decatur will be opened during the lat- 
ter part of the present month and will 
be under the supervision of the Bir- 
mingham office. W. E. Thomas, who 
has been with the Company since its or- 
ganization, is in direct charge of the 
Alabama interests of the Company, with 
headquarters at Birmingham. 





Travelers’ Appointments. 





William W. Warren, appointed man- 
ager, life and accident departments, at 
Providence, R. I. 

Henry E. Tank, cashier at the Chi- 
cago branch office, appointed special 
agent, life and accident departments, at 
Chicago. 

R. Verne Mitchell, special agent at 
the Springfield, Mass., branch office, 
transferred to Cleveland as_ special 
agent in both branches. 

Leon E. Vatet, special agent at Al- 
bany, has been transferred to Spring- 
field, Mass., in a similar capacity. 





Faithful Employe of London Guarantee 
Dead. 

Death claimed G. A. Black, cashier of 
the United States branch of the London 
Guarantee and Accident Company, since 
its entry into this country. Mr. Black 
came from Canada with the late Mr. 
Edwards when the latter opened up the 
United States for the London Guarantee, 
and continued under the successive ad- 
ministrations of Captain Masters and 
Mr. Lawson. Of a retiring disposition, 
Mr. Black was a wholesouled individual, 
intensely loyal to his associates and his 
company, and faithfully and efficiently 
performed every duty entrusted to him. 








The 
Metropolitan Life 
Lnsurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


Of the People 
The COMpany By the People 
= For the People 


The Daily Average of the Company’s 
Business during 1909 was : 
456 per day in Number of Claims Paid., 
6,535 per day in Number of Policies 
placed and paid for. 
$1,463, 755.00 per day in New Insurance 
placed and paid for. 


$183,403.75 per day in Payments to 
Policyholders and Addition to Rn- 
serve. 


$132,172.72 per day in Increase of 
Assets. 
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METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


JOHN R. HEGEMAN, President 











J. G@. WALKER. President 
T. WM. PEMBERTON, Ist Vice-President W. L. T. ROGERSON, 2nd Vice-President 
E. D. HARRIS, Secretary 
ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 
Home Office, Richmond, Virginia 
THE mes” scutes Life Ingurance Oom pany 
E LARGEST ane Digests ay SoutHern Life Insurance Company : 
HE PIONEER Southern Industrial Life Insurance Company: 
Its Policies are clear and yrds; in their provisions, and their values are absolutely 
guerantesd, 


GS ts cadiucud diuaek i aes hind odbiee Caries oekeeuvinens $5,372,601.00 
Liabilities December 31, 1909, hevuévb canes nyines cedtuudésneorencnssee nites 
Lusurance in Force December 91, 1909...............s0.sccecccereececccceeececeee 68,397 ,618.00 


Total Payments to Policyholders since Organization.. 9,820,412.49 














OF BOSTON MASSACHUSETTS 
GOOD AGENCY CONTRACTS TO GOOD AGENTS 
APPLY TO HOME OFFICE, 178 DEVONSHIRE ST., BOSTON 
= 28 GD 


W. N. COMPTON, General Agent, 220 Broadway, New York 
FRANCIS MARSH, Mgr. for Eastern Mass., 120 Franklin 8t., Boston 
WHITE & FENWICK, State Agents, Union Bldg., 9 Clinton St., Newark, N. J. 
The Company issues the best and most liberal forms of Life, Endowment and Term 
Policies, complying with the rigid requirements of the Massachusetts Laws 











ROME INSURANCE COMPANY 
ROME, GA. 


J. C. PORTER, Vice-Pres. and Manager 


INDUSTRIAL AGENTS WANTED IN 
GEORGIA AND ALABAMA 

















WE WANT HUSTLERS IN PENNSYLVANIA AND DELAWARE 


Have excellent proposition to offer men of ability in these states. 
Leads furnished to our representatives from Home Office, alding 
materially in securing business. 
DISTRICT MANACERS WANTED 
Send for our Guaranteed Dividend Coupon Policy and 
our terms to agents. 


READING MUTUAL LIFE INS. CO. 


COLONIAL TRUST ELDG. . : READING, PA. 
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Underwriter Company, a New York 
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05 William Street, New York City. 
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Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at 
New York, N. Y.,; under the act of 
Congress of March 3, 1879. 





PREPARED BY LOCAL AGENTS 


RATE MAKING LAW FOR MO. 








Complete Text of Proposed Statute— 
Basis Schedules to be Filed With 
Insurance Department. 





The full text of the bill drawn up 
by the Missouri Association of Local 
Fire Insurance Agents for introduction 
into the Legislature of that State, is 
as here set forth: 

“An Act to regulate insurance against 
Loss or Damage by Fire, Lightning, 
Hail, Windstorm and Sprinkler Leakage 
and the rates of premium thereon and 
te provide penalties for the violation of 
its provisions. 

“Be it enacted by the General Assem- 
bly of the State of Missouri as follows: 

“Section 1—The business in the State 
of Missouri of insurance against loss or 
camage by fire, lightning, hail, wind- 
storm and sprinkler leakage, shall be 
conducted in accordance with the pro- 
visioris of this Act. Every insurance 
company hereafter accepting a certifi- 
cate authorizing it to transact such busi- 
ness in this State, shall be deemed by 
such acceptance to consent to the terms 
and provisions of this Act and to agree 
to transact its business in this State 
subject thereto. 

“Section 2.—All rates upon which pre- 
miums are based for insurance within 
the terms of this Act shall be reason- 
able and just and all unreasonable or 
unjust discriminatory rates are here- 
by prohibited and declared unlawful. 

Section 3.—All insurance companies 
licensed to do business in this State 
regulated by this Act, shall upon re- 
quest of the Superintendent of the In- 
surance Department, hereafter called 
the Superintendent, furnish all infor- 
mation asked for by him in carrying out 
the intent and purposes of this Act. 
The Superintendent shall have full 
power and authority to examine all 
officers, agents and employes of such 
insurance companies and all other per- 
sons under oath, or otherwise, in order 
to procure all information bearing on 
the schedule and rates hereinafter re- 
ferred to. He shall have power to ad- 
minister oaths, te issue subpoenas for 


the persons, books and papers, examine 
witnesses and to enforce the attendance 





and testimony of witnesses and the pro- 
duction of books and papers. 


“In case any person shall willfully 
fail, or refuse to obey any such sub- 
poena, it shall be the duty of any Cir- 
cuit Court, or any judge thereof, upon 
the application of said Superintendent 
to issue an attachment for such witness 
and compel such witness to attend be- 
fore the Superintendent and testify, and 
produce books and papers relating to 
such matters as shall be lawfully re- 
quired by the Superintendent and said 
Court shall have power to punish for 
contempt as in other cases of refusal 
to obey the process or order of the 
Court. Such Court or judge shall have 
power to issue and enforce obedience 
to such subpoenas on application of the 
Superintendent as may be necessary to 
compel the attendance and testimony 
of witnesses and the production of books 
and papers before the Superintendent to 
enable him to perform his duties and 
exercise the powers herein provided. 

“Any person who shall willfully neg- 
lect or refuse to obey the process of 
subpoena issued by said Superintendent 
and testify or to produce. books and 
papers as therein required, shall be 
deemed guilty of a misdemeanor, and 
upon conviction thereof, shall be fined 
not less than Twenty Dollars ($20) nor 
more than One Hundred Dollars ($100), 
or by imprisonment not exceeding Thirty 
(30) days, or both, at the discretion of 
the Court. 

No person shall be excused from giv- 
ing testimony or producing evidence 
when legally called upon so to do under 
this Act or at the trial of any person 
charged with violating any of the pro- 
visions of this Act on the ground that 
it may incriminate him, but no person 
shall be prosecuted or subjected to any 
penalty for, or, on account of any trans- 
action, matter or thing concerning which 
he may so testify or produce books or 
papers, except for perjury in so testify- 
ing. 

All Data to be on File. 

“Section 4.—Every insurance company 
whose business is regulated by this Act 
shall within Thirty (30) days after the 
taking effect of this Act, file with the 
Superintendent general basis schedules, 
showing all charges and credits, terms 
privileges, riders and conditions, which 
in any wise affect rates, or the cost of 
insurance on property located in this 
State, and shall also within Ninety (90) 
days after taking effect of this Act in 
addition to the general basis schedules 
above mentioned, file with the Super- 
intendent specific rates for each risk, 
or class of risks, provided for and de- 
rived from the general basis schedules 
for each city, town or village in this 
State, and specific rates for each special 
risk, or class of risks, outside of the 
cities, towns or villages, provided for 
and derived from its general basis 
schedules; provided that where it is 
shown by any company that it has been 
impossible to make inspections and to 
secure the information necessary to 
enable it to file the specific rates herein 
referred to, the Superintendent may ex- 
tend the time for filing the same be- 
yond the limit fixed therein; provided 
further that no company shall be re- 
quired to file specific rates, for any 
city, town, village or county in which 
it does not transact insurance business. 

“Any one or more of such companies 
singly or jointly may employ for the 
making of such general basis schedules 
and rates and the filing of the same 
the services of such experts as it, or 
they, may deem advisable for such pur- 
pose. 

“All general basis schedules and rates 
filed in accordance with the provisions 
of this Act, shall be open to inspection 
of the public and each agent shall have 
and exhibit when called upon all rates 
furnished by the companies he repre- 
sents relative to property upon which 
he is authorized to write insurance. 

“No change shall be made in the 
general basis schedules or specific rates 


which have been filed in compliance 
with the requirements of this Act, except 
after Thirty (30) days’ notice by mail 
to the Superintendent, which notice 
shall plainly state the changes proposed 
to be made in the general basis sched- 
ules or specific rates thereunder in force 
and the time when such changes will 
go into effect; provided the said Super- 
intendent may for good cause shown, 
allow changes to be made upon notice 
for a shorter period than that speci- 
fied herein, either in particular in- 
stances or by general order applicable 
to special or peculiar circumstances cr 
conditions. 


“No insurance company whose busi- 
ness is regulated by this Act shall en- 
gage, or participate in the insurance 
of any property against loss or damage 
specified herein unless its general basis 
schedules and specific rates thereunder 
have been filed in accordance with the 
provisions of this Act, except that any 
insurance Company shall be permitted 
for a period of Ninety (90) days after 
the taking effect of this Act, to write 
insurance, under its schedules and rates 
in force at the time this Act goes into 
effect. 

“Any insurance company regulated by 
this Act or its officers, agents or repre- 
sentatives may enter into any contract 
of insurance On property located in this 
State on which there has been rate filed 
as provided for in this Act but such 
company shall within Thirty (30) days 
after entering into such contract, file 
with the Superintendent on such form 
or forms as shall be by him prescribed, 
a statement truly setting forth the de- 
scription of such property, the rate 
thereon and such other information as 
the Superintendent shall require; said 
statement when so filed shall constitute 
the specific rate on the property in- 
sured. 

Sec. 5.—The Superintendent shall not 
make any order affecting rates without 
giving ail insurance companies doing 
business regulated by this Act that 


may be affected thereby, or other per-- 


sons known to the Superintendent to 
be interested, Thirty (30) days’ notice 
by mail thereof and a full opportunity 
to appear and be heard in respect to 
the same. 

“Any insurance company or other 
person interested in such order if dis- 
satisfied therewith, shall have the right 
to bring action against the Superin- 
tendent to determine the legality of 
such order. 

“When the Superintendent has reas- 
on to believe that any schedules or 
rates filed by any insurance company 
under this Act are excessive or un- 
reasonably high, or that any schedules 
or rates are too low commensurate 
with the hazard of the risk, he is .au- 
thorized to make an investigation and 
if he believes after said investigation 
that the schedule or rate in question is 
too high, or too low, he is authorized 
to direct said company to file such new 
and reasonable schedules and rates 
not higher or greater than he may di- 
rect and every such company shall 
comply with such directions within Ten 
(10) days from and after such direc- 
tion. 


Must Collect Fixed Rate. 

“Sec. 6—No insurance company 
whose business is regulated by this 
Act nor any officer, manager, agent or 
employe, thereof, nor any broker shall 
charge or collect any premium for in- 
surance herein regulated, other than 
at the rate shown by the schedules 
and rates filed in accordance with this 
Act. 

“No insurance company whose busi- 
ness is regulated by this Act, nor its 
officers, manager, agent or employe, nor 
any broker shall directly or indirectly 
by any special rate, tariff, rebate, credit, 
drawback or other device, charge, de- 
mand, collect or receive from any per- 
son or persons a greater or less, or a 
different compensation for insurance 
regulated herein, than it charges, de- 


mands, collects or receives from any 
person or persons for like insurance on 
property of a like kind and hazard un- 
der similar circumstances and condi- 
tions. The amount of premium ex- 
pressed in any policy shall be the 
amount collected in each and every case. 
No rebate shall be allowed or given in 
any case. 

“Section 7.—Any insurance company 
or any officer, agent or representative 
thereof, any broker or any person what- 
soever violating any of the provisions 
of this Act, shall be guilty of a mis- 
demeanor and on conviction shall be 
fined not less than Two Hundred Dol- 
lars ($200), nor more than Five Hundred 
Dollars ($500), or by imprisonment in 
the city or county jail for a term of 
not less than Thirty (30) days, nor more 
than Ninety (90) days, or by both such 
fine and imprisonment. 

“Should any insurance company be 
convicted under the terms of this Act, 
its license to transact business in this 
State may be by the Superintendent re- 
voked for a period of Twelve (12) months 
from date of such conviction, and in 
case an agent of any insurance company 
shall be convicted his Agent’s license 
for each and every company for which 
he is agent within this State, shall be 
revoked by the Superintendent for a 
like period, and in case any insurance 
broker is convicted, his broker’s license 
shall be revoked by the Superintendent 
for a like period. 

“In no case of the revocation of a 
license as above provided shall another 
license be issued to such company, agent 
or broker, until the expiration of twelve 
(12) months from the date of the con- 
viction as aforesaid. 

“Section 8.—It shall be the duty of 
the Attorney General of the State upon 
request of the Superintendent to enlorce 
the provisions of this Act and to prose- 
cute those guilty of its violation. 

“pection ¥.—lLhe Superintendent is 
authorized to employ such additional 
help as may be required to carry out 
the provisions of this Act, or as may 
be provided by law. 

“Section 10.—Nothing herein contained 
shall be construed to apply to county 
mutual insurance companies as provided 
for in article 10, of Chapter 61, of the 
Revised Statute, 1909, and town mutual 
insurance companies as referred to in 
article twelve (12), Chapter 61, of the 
Revised Statutes of 1909, nor to the busi- 
ess conducted by such company. 

“Section 11.—All laws and parts of 
laws in conflict with this act are hereby 
appealed. 

“Section 12.—The uncertainty and in- 
adequacy of the regulation of insurance 
mentioned in this Act creates an emer- 
geucy within the meaning of the Con- 
stitution and this Act shall take effect 
and be in force from and after its 
passage.” 





MONTANA FIRE. 





Promotors Expect Company Will be 
Ready for Business Within Four 
Months. 

Matthews, Rankin & Company, fiscal 
agents promoting the Montana Fire In- 
surance Company, of Helena, the author- 
ized capital of which is $500,000, with 
a like amount of surplus, are very 
sanguine of completing their self-assum- 

ed task by June 1. 

Mr. Rankin is the insurance man of 
the promoting firm, and Mr. Matthews 
directs the stock selling, having had 
previous experience in that direction. 
While the par value of the Company’s 
shares is $100 each, it is planned to 





issue 2,500 shares at $200, and later 
2,500 shares at $300 each, 
Every move in the promotion program, 


it is asserted, is made after consulta- 
tion with State Auditor H. R. Cunning- 
ham, who is credited with being great- 
ly interested in seeing the intended 
venture a credit to its home State. 
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EASTERN UNION. 





Signatures to New Agreement Being 
Sought—Southern Contingent Due 
in New York, 





Written signatures of company ex- 
ecutives are being sought to the new 
Eastern Union agreement; until this 
work be completed it is unlikely that 
definite steps will be taken in enforcing 
the new program. 

It is expected that the Southern man- 
agerial contingent will reach New York 
to-day or to-morrow, and submit to the 
head Office officials their ideas as to 
the proper compensation plan to be en- 
forced South of the Mason and Dixon 
line. It is freely recognized that graded 
commissions could not well be paid in 
the South, the “preferred” class of risk 
in the field being notoriously unprofit- 
able, and the expectation is that the 
Atlanta men will recommend paying 
contingent commissions, beyond a flat 
rate, say 12% and 12%. 

That the local men throughout the 
South will be so unwise as to attempt 
to deal with the commission question 
through State legislation at this junc- 
tion, is not believed at home offices, 
despite reports to the contrary. 

A general meeting of Eastern Union 
members will be held in New York 
city next week. 





TUTTLE NOT INTERESTED. 
Syracuse Underwriter Not to Purchase 
Farmers and Merchants of 
Nebraska. 

Robert R. Tuttle, president of a cor- 
poration promoting the Protective Fire, 
of Syracuse, N. Y., declares he is not 
interested in the Farmers and Merchants 
Fire, of Lincoln, Neb., which latter com- 
pany he was credited with attempting 
to purchase. 

Mr. Tuttle further states that, while 
he is negotiating for the control of sev- 
eral companies, nothing has been con- 
summated, and that even were a deal 
put through it would in no wise militate 
against the formation of the Protective 
Fire. 

Badly Involved. 

Until State Auditor Barton, of Nebras- 
ka, completes the investigation of the 
Farmers and Merchants, upon which he 
is now working, it will be impossible 
te know how badly the concern is in- 
volved, but the common understanding 
is that it has suffered heavily. 

The Central Union Fire, a recent cor- 
poration of Kansas City, Mo., is credited 
with a desire to take on the crippled 
Lincoln institution, and is negotiating 
with the Nebraska State Auditor to 
that end. 





PREVENTION OF LOSS. 





Commendable Inspection Service Now 
in Operation in Montreal, Thanks 
to Chief Tremblay. 





Through the commendable efforts of 
Fire Chief Tremblay an inspection sys- 
tem has been in operation in Montreal, 
Can., for some little time past, and the 
beneficial effects are plainly apparent, 
even to those not given to closely ob- 
serving matters of that sort. 

The work is of such a satisfactory 
nature that one of the Canadian sub- 
scribers of the Eastern Underwriter has 
been moved to address the editors of 
publication thus: 

“In connection with the recent testi- 
mony of Chief Croker of the New York 
Fire Department before the Legislative 
Investigating Commission, regarding 
conditions in New York City, we were 
impressed by what he said about the 
inspection work of his department and 
the results that might be secured if the 
inspectors could be increased and their 
authority extended. 

“This testimony of Chief Croker 
brings to mind the article in The Eastern 
Underwriter of December 1, ‘As to Moral 
Hazard,’ in which attention is called to 


the very important fact that ‘Moral | 
Hazard’ does not contemplate only | 
statutory crime but to a much greater 
extent the very common thoughtless- | 
ness and carelessness of individual prop- | 
erty owners. The neglect that exists | 
in regard to ‘housekeeping hazards’ can | 


only be partly comprehended by the} 


man who inspects property on a large 
scale, and the difficulty of securing im- 


provements even when the danger is | 
pointed out to the property owner, is 


almost unbelievable. 
most important that some such authority 


It is, therefore, | 


as is asked for by Chief Croker should | 


be granted by municipal governments. 
In Montreal, Chief Tremblay, like Chief 
Croker, realizes that his duty is quite 
as much in the direction of preventing 


as of extinguishing fires, in fact much | 


more important, and he has done ex- 
cellent work in the way of ‘inspection.’ 
Carelessness Should be Penalized. 
“In your article of December 1, you 
say ‘To-day immeasurably’ greater prop- 
erty values are menaced and are burned 
by similar carelessness, yet no one is 
ever haled into court for rubbish in their 
yards, or for any mere lack of care.’ It 
may interest your readers to know that 
in Montreal Chief Tremblay has haled 
offenders into court for just such con- 
ditions, and those same offenders have 
left the court poorer but wiser men. 
However, Chief Tremblay has precisely 


the same difficulty to contend with as | 


Chief Croker, and until the municipal- 
ity gives authority to the Fire Depart- 


ment to bring offenders into court with- | 
out endless red tape as to previous in- | 
spections, notices, etc., etc., the effi- | 


ciency of this most necessary and im- 
portant branch of fire prevention will 
be seriously hampered. To expect fire 


cepartments to extinguish fires, but not | 


to give them the power to prevent fires 
looks like mighty poor municipal man- 
agement, and it would seem as if the 


request of such authorities as the chiefs | 


of large city fire departments should 
carry great weight with the legislators.” 





MID-YEAR CONFERENCE. 





Local Agents and Company Managers 
to Meet Early Next Month— 
Place Undecided. 





The Executive Committee of the Na- 


tional Association of Local Fire Insur- 
ance Agents is now making arrange- 
ments for the Mid-year Conference, to 
be held in February. A canvass is be- 
ing made of those members comprising 
the conference to determine the location 
and time which will bring together the 
largest number. The Mid-year Confer- 


ence is comprised of the officers and all | 


members of the various committees of 
the National Association, together with 
the presidents and secretaries of the 
State associations. 


Among the points | 


being considered for the Mid-year Con.- | 


ference are Augusta, Ga.; Washington, 


D. C.; New York City; Cleveland, Ohio; | 


Chicago, Ill., and Louisville, Ky. 

The Conference is empowered to act 
and legislate for the Association within 
the limits of the constitution and the 


principles declared by that organization. | 


Many important matters are to come 
up this year relating to the agents’ asso- 
ciation, and a representative attendance 
is desired by the Executive Committee. 
The committee has recently voted unani- 


mously in favor of Buffalo as the place | 


of the next national convention, and - 


will so report at the Mid-year Confer- 
ence at which time the date of the an- 
nual meeting will probably be fixed. 





Examined by S. H. Wolfe. 





On behalf of the Colorado Insurance | 


Department, S. H. Wolfe, the well- 
known actuary and examiner, is con- 
ducting an examination of the Imperial 
Fire, of Denver. Lee J. Wolfe is in 
charge of the work. 

The examination was sought by the 
Company, it being the purpose to 
branch out in several States. 


} 
| 
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Home Office 
46 CEDAR STREET, NEW YORK 


THE 


Continental (Fire) Insurance Gompany 


OF NEW YORK 


This company stands for conservation of the American 
agency system. 

It opposes introduction of European methods hurtful to 
that system. 

It is in favor of profit sharing commissions. 

In brief, it is aligned with the agent. 


Western Office 
280 LA SALLE STREET, CHICAGO 


HENRY EVANS, President 








FIDELITY-PHENIX FIRE INSURANCE COMPANY 


OF NEW YORK 


The Fidelity-Phenix is a powerful company. 
Its power is used in the interests of the 


agents—not against them. 





Home Office 
46 CEDAR STREET, NEW YORK 


HELP THE COMPANY THAT HELPS YOU 


Western Office 
205 LA SALLE STREET, CHICAGO 


HENRY EVANS, President 








THREE 


its assets. 


Home Office 
46 CEDAR STREET, NEW YORK 


FIDELITY (FIRE) UNDERWRITERS 


OF NEW YORK 





FIDELITY 
UNDERWRITERS 
MAXIMS: 


Overhead writing is underhand dealing. 
Profit sharing commissions make positive incomes. 
A great company is a big company whose principles equal 





Western Office 
280 LA SALLE STREET, CHICAGO 














FIREMEN’S INSURANCE CO. 


NEWARK, N. Je 
Statement January 1, 1910 


Capital Stock............ tnekweeant $1,000,000.00 
Reinsurance Reserve,...... cma +n 1,755,910.95 
All other Liabilities. .... eine oe 219,395.11 


NET SURPLUS....... "| 2,730,781.73 
a i i a a $5,715,087.70 


DANIEL H. DUNHAM, President 
CHARLES COLYER, Vice-President 
A. H. HASSINGER, Secretary 
JOHN KAY, Treasurer 














all 


AT ATLANTIC CITY. 





Some Late Happenings of Insurance 
Interest at the Famous Sea Side 
Resort. 


Atlantic City, N. J., Jan. 18—Testing 


of new timber meadow water mains H. G. Harris & Co. have been appoint- 
of the city was continued on Friday ed local agents for city business of the Fire Insurance Stocks edt. Specialty” 


last following the first inflow of water, 
turned into the entire length of tube 
on Thursday. Satisfactory reports were 
made to the commissioners who have 
made arrangements to give an of- 
ficial test early this week prior to ac- 
ceptance from Lockwood & Cherry, the 
contractors. 

The tube appears to be in working 
order; for the next few days the water 
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nake room for new and modern struc- 
tures, estimating that in 
frame ranges will almost all have dis- 
appeared from the main business street 

The American Union, of Philadelphia, 
has appointed The A. H. Phillips Co., 
its agent in this city. 


Eastern Fire. 

Maurice Risley, for a number of years 
with A. H. Phillips Co., has opened of- 
fices for a general insurance business 
in 304 Bartlett building. 

Ex-Senator Edmund Wilson has open- 
ed a fire insurance agency in the Bartlett 
building and has been appointed agent 
of the Stuyvesant, of New York. 

The Atlantic City Fire Insurance Co. 
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50 years the | 














Established 1864 


EK. 8S. 


66 BROADWAY ‘ 





BAILEY 


——DEALER iN—— 





Teleph 


NEW YORK 











With but one exception, the numer- 
cus banking institutions that were 
recently refused membership in the 
Minneapolis Underwriters Association, 


because they did not have sole agencies 
for fire insurance companies, have qual- 
ified under the stipulation, and have 
been admitted to the organization. 





























































































































will be allowed to run, in order to thor- has closed a successful year, adding ——— 
oughly clean the interior before test over $20,000 to its net surplus, which FIRE AND LIFE INSURANCE STOCKS. | 
1s made. The full pressure test will be figure now totals $129,221.12; re-insur- (Quotations furnished by E. 8. BAILEY, Broker, 66 Broadway, New York City) 
made before the official one, and the Alice reserve, $23,121; total assets, $255,- l DIVIDENDS | Bia lAskea 
commissioners intend to make a very ‘81. ; ; ii COMPANIES CAPITAL a bneror. | When | price price 
careful examination before accepting a ag erg a eae by cg in ; Anni. Div.| Payable | perct. | 
and have signified their intention of Atlantic ty Fire Departmen for quar 
walking on foot over the entire length red gage hed a ae ag Qlty ot New York en-cinontnesvsetnee $5 ; 18 J 2; 200 sad 
of the new pipe line. FOt,VL0-50, BDPPFOPFIAtion, P0i, 151.00: | Continental .. 2,000; 50 J&J 1025 | 1050 
é he Y 1910 leaving balance of $10,132.05 (well-man- re City . 8 Jad 125 ne 
Figures for the Year 1910. .ged department). Fidelity-Phenix 2,500, 10 T&JI 300 | 310 
Building Department A Atlanti c Ci ity— ee pe sae ashncanrssesreoniarehoninaie 1.500, 38 3 a3 240 200 
Value of work totals $3,500,482.50; a Royal Insurance Co. Germania GPO) Fire eee cdaesstoeces edneseny 1,000; 20 J £3 295 
niarvellous growth in this resort. Out Glens Falls ($10) Sara trna bdeterssuinenspdeniondinaee 200,000 30 Jad ug &00 
of 600 new houses erected during the — aside from fire insurance the power- mat a RECT “a 1 "0 p 13 yas 310 
year, 409 were construcied ol brick, ful Royal of Liverpool, taking advant- jome | re... -+| 8,000.000 5 J J 660 | 680 
which shows the tendency on the pat age of recent amendments to the New Niagar ra ($50) “| 1,600°000 48 H J 290 308 
of the city toward this form of construc- York Insurance law, is now equipped North mA $38) anaosanciins =] ge " % i H , i 05 
tion, especially in the heart of the city, for the transaction of ocean marine and e ($2 ant isinaesede seekeewkgaseneiial 290.6 14 J eee 
where only 75 frame buildings against transportation risks, automobile float- beter Oooner ($3 Pe Sioreeniemmsnsmeneonnentins ’ 5 3% 1 18 
ae a ae ane tos aan + ting naa ers, registered mail, sprinkler leakage, United Btates ($25) Bias asaenvadsattunertetc 48:08 . ¥ 60 | 70 
side of the fire be Riorimaps andlor sds rnado and tourist floaters. estchester ($10) .....-...---.--+.0-. vteeees : se 
brick. There were also 40 apartment “ wolbcwtcncreaestietcestceh an ew eee seeeeee wtttteeereeeee | 250, 8 J 44 $55 395 
houses erected in the year. German Fire of Indiana. Etna Life 15 650 | 660 
Permit for the re-construction of the ee nnect 888 $ J 2; si 
storage house of Wim. Lewis Co., de- Established in 1854, the 57th annual eae 12 A a05 
stroyed by fire a few weeks ago, was 1s- statement of the German Fire of Indi-| Gartford | . O00 19 J q OH 
sued, cost of new work to be $6,000. ana, is a most creditable one. The] & a : 2 000 2 x ¥ 5 _ 
Report of Building Inspector to City Company at the close of 1910 had total oe hy 8) nine “al o 400. “4 a | o bs 400 435 
Council recommends e- mpesoae to erect- asnets of gd and - policyholders’ | Pru ential ON) eeeeeecceneesecneneeees) 2.009.00 10 5 a 500 
ing buildings on Atlantic avenue as re- surplus o 273,362, the two items] Dravellers Hartford ..................se000. ; 4 U soce 
gards party and fire walls. At present showing an increase over the previous Gatte (aaa NR | "264,00 * |} s&J | 105 
20 old buildings are being removed to year of $43,204 and $25,223 respectively. V-No Information Q-Quarterly A-Annually 
1852 - - Fifty-Ninth Annual Statement - - 1911 


Milwaukee Mechanics’ 


MILWAUKEE, WISCONSIN 
January Ist, 1911 


SE cise Soi cu upetae conhe ga dowiesaenak esha Hoek eae $ 500,000.00 
RIN NN ss Saas ss sarang doula xs cash dale adn hee cieekeal 1,755,955.75 
Un I I eg i ge oie cig ak 106,510.78 
Reserve for Taxes and Dividends............... 0... ccc cece cece ecccetecs 100,000.00 
NEG cobb accdy cat Rca baie ae aie ate ia etc ng) elu gue Gel ede ee 800,333.44 

ey Te $3,262,799.97 


COMPARATIVE STATEMENT _ 


Insurance Co. 





Cash Capital......... 
Re-Insurance Reserve ...... 


Jan. Ist, 1907 | Jan. Ist, 1908 


$ 500,000.00 | 
1,435,945.38 | 


-$ 500,000. 00 
1,491,700.00 | 


$ 500,060.00 
1,542,254.51 


Jan. Ist, 1909 | Jan. Ist, 1910 
$ 500,000.00 
1,676,004.72 


Jan. ist, 1911 


4 500,000.00 
1,755,955.75 








67,548.24 | 


501.782.42 
$2,505,276.04 


Reserve for Unpaid Losses............ 
Reserve for Taxes and Dividends ..... 
Net Surplus ................ 


TOTAL ASSETS... 


80,049.64 
38,000.00 
551,963.98 


$2,653,713.62 | 


79,876.96 
100,000.00 
663,031.46 


82,88 885,162.93 


122,105.81 
100,000.00 
714,512.83 


$3,112,623.36 


106,510.78 
100,000.00 
800,333.44 


$3,262,799.97 














OFFICERS 
WILLIAM L. JONES, President CHAS. H. YUNKER, Vice-President 
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RE-ARRANGES FIELD STAFF. 








Springfield Fire & Marine Announces | 
New Special Agency Appoint- 
ments. 





In the re-arrangement of the territory 
in New York State and New Jersey for 
the Springfield Fire & Marine, due to 
the recent resignation of Special Agent 
E. J. Haynes, Jr., ¥. L. Curtis will have | 
charge of western New York, with | 
headquarters at Syracuse, and Clark R. | 
Hall, who for several years past has as- | 
sisted Mr. Curtis, has been transferred | 
to the eastern portion of the State, with | 
headquarters at Albany. He will have 
jurisdiction over the territory extend- 
ing from Plattsburg to and including 
Long Island, exclusive of the Metropoli- 
tan District. 

Chas. R. Folsom, until recently con- 
nected with the Fidelity-Phenix, will 
have jurisdiction over the central por- 
tion of the State, with headquarters at 
Syracuse. 

W. E. Brewster will have charge of 
middle and northern New Jersey, with | 
headquarters at Newark, N. J. 

All of the above are field men of 
proven worth, and, with the exception 
of Mr. Folsom, have for years been in 
the service of the popular old Spring- 
field F. & M. 


NORTH AMERICA’S SHOWING. 





Old Philadelphia Compeny Presents 
Big Figures Under Col. Ellison’s 
Administration. 





One of the commendable statements 
thus far issued covering the results for 
1910 is that of the Insurance Company 
of North America, the 119th annual, by 
the way. It shows assets of $16,001,- 
412, of which upward of eleven and 
one-half million is in high-grade bonds 
and stocks, and a million four hundred 
thousand cash in banks and bankers’ 
hands. 

The Company has a cash capital of 
$4,000,000; reserve for re-insurance, 
$7,125,855; reserve for all other liabili- 
ties, $1,231,577; net surplus, $3,743,980; 
surplus to policyholders, $7,743,980. 

An analysis of the statement is inter- 
esting as showing the achievement of 
the first year of the administration of 
President E. L. Ellison. 

During the year 1910, the capital 
stock was increased from $3,000,000 to 
$4,000,000 the new issue being sold at 
a premium of $500,000, placed to the 
surplus account. 

The net increase in assets, as com- 
pared with the statement for 1910, was 
$2,615,910; increase in surplus, $1,154,- 
573, of which, as above stated, $500,000 
was from premium on new capital and 
$654,573 from profits on the year’s 
business. Flattering as is the latter 
item, the Company makes the showing 
after increasing its re-insurance re- 
serve $321,939; increasing its liability 
for unpaid lésses to the extent of $151,- 
750 and showing a depreciation in se- 
curity values of $142,987. 

In other words, the old North America 
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LECITIMATE SURPLUS LINES 





of legal process. 


Extra facilities for Local Agents 


The Yorkshire Insurance Company, Ltd. 


OF YORK, ENGLAND 
FRANK & DvuBOIS, U. S. Correspondents, 47 William St., New York 


Authority to adjust and pay all Losses, and Power of Attorney to accept service 


Funds held on deposit in New York banks for protection of American policy holders. 











Calumet Insurance Company 
CHICAGO 








last year had an excess income over 
all expenditures, including dividends, of 
$1,260,000, without taking into account 
the $1,500,000 received from new capi- 
tal and surplus. 


Such a showing must gladden the 
hearts of the stockholders, representa- 
tives of the Company, and friends of 
Mr. Ellison, who certainly has given 
a good account of the trust imposed 
in him. 

At the annual meeting held on Tues- 
day of last week the stockholders pass- 
ed a resolution of praise and apprecia 
tion of the marked progress made dur 
ing 1910, and expressed thanks to 
President Ellison ana the executive 
staff therefor. 





O. E. SCHAEFFER CHAIRMAN. 





Middle States Inspection Bureau Holds 
Annual Meeting and Elects 
Officers. 





Otto E. Schaeffer, assistant secretary 
of the Westchester Fire, was elected 
chairman of the Middle States Inspec- 
tion Bureau, at the recently held an- 
nual meeting of the association. Other 
officers chosen were: S. H. Quackenbush, 
agency superintendent Aachen & Mun- 
ich, vice-chairman, and C. J. Holman, 
assistant manager Commercial Union, 
treasurer. 





Fidelity-Phenix Fire. 





A fit running mate for the Continen- 
tal and under the same efficient man- 
agement as the Fidelity-Phenix Fire, of 
New York, the latest annual statement 
of which reports assets of $13,790,298; 
premium reserve, $6,610,468, and a 
policyholders’ surplus of $5,734,087. The 
Fidelity-Phenix may now be numbered 
among the “great” fire insurance com- 
panies of the country. 


NEW JERSEY RULING. 





Stipulated Amount of Insurance Clause 
Held by Commissioner to Be 
Illegal. 





A resident of New Jersey recently 
wrote the following letter to Vivian M. 
Lewis, Insurance Commissioner of New 
Jersey: 

“According to my understanding of 
the laws of New Jersey relative to fire 
insurance, a standard coinsurance form 
is provided by the State, and is manda- 
tory on policies of insurance when a 
reduction in rate is the consideration | 
named in such clause. I would like to 





have your advice on the following 
clause: 

“It is agreed that the maintaining | 
of ——— insurance on building insured | 
under this poucy is in full compliance | 
with the 100 per cent. coinsurance | 
clause.’ 

“Would the use of this clause be per- | 
mitted under the present laws of the! 
State, and if it would not be, what 
would be the penalty in any specific | 


case, for the use of any such clauses 
other than those provided by the State.” 

Commissioner Lewis replied as fol- 
lows: 

“T have your letter of the 10th inst., 
and in reply would intorm you that I 
am not prepared to approve the use in 
policies of fire insurance covering prop- | 
erties in this State of the clause quoted | 
in your letter, which is not among the 
clauses prescribed by the standard fire 
policy law. The penalty for using any 
clause not prescribed by the statute is 
$500 and costs of action for each 
offense.”—‘‘Journal of Commerce and 
Commercial Bulletin.” 





Edgar W. Bishop has been appointed 
agency superintendent of the Calumet, 
of Chicago, for Missouri, Kansas and 
Oklahoma, while Frank G. Cargill has 
been given the special agency for the 
Company in Illinois and Kentucky. 
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“The Leading Fire Insurance Company 
of America.” 





WM. B. CLARK, President. 

W. H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries. 


A. N, Williams, E. 8. Allen, 
E. J. Sloan, Guy E. Beardsley 
W. F. Whittelsey, Jr., Marine” 








GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 


ORGANIZED 1859 


Cash Capital... . . $1,000,000.00 





CS Grr 6,562,329.14 
Net Surplus 2,008,419.02 
Surplus for Policy 

Holders ....... 3,008,419.02 


HEAD OFFICE 
Cor. William & Cedar Streets 











For The Proxection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 
HAs A 


Cash Capital - - + $1,000,000.00 
CashAssets - + +  $4,8956,626.68 
Cash Surplus to Policy 

Holders - + + 2,068,04401 


The real strength ef an insurance company bs in the com 
servatiom of ite management, and the management of 
THE HANOVER le am absolute assurance of the security 

of its policy. 

R. EMORY WAERFIELD, President 

JOSEPH McCORD, Vice-Pres. and Seo’y 
WILLIAM MORRISON, Ass’t Sec’y 
JAMES W. HOWIE, Gen. Agent 








HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK j 














EXCEPTIONAL 


Hudson Underwriters of N. Y. 


Figemens of New Jersey 
Jefferson 
Queen City 


ate 

Gon ntal of New York 

Sprmateid F. & M, 
estern Pa. 





William Penn Fire 
EASTERN PENNA.—SOUTHERN NEW JERSEY 


FACILITIES OFFERED TO BROKERS AND AGENTS 


CLARENCE A. KROUSE & CO. 


GENERAL INSURANCE AGENTS 
325 WALNUT STREET, PHILADELPHIA, PA. 








PHILADELPHIA FIRST 
William Penn of Pa. 


St. Paul F. & 
Granite State 
Springfield F. & M. 


Peoples National 
cordia 
hoenix ef Connecticut 
Teutenia 
Queen Gity 





Atlantic City, Ocean City, Wildwood and Cape May Property—Make a Speciality of Metior 


Picture Theatre Risks 


NCIES 


International 
PHILADELPHIA SUBURBAN TERRITORY 
. & M. 


International 


Queen City 


Gentinentel of New Yerk 
Hawkeye 
Phoenix of Connecticut 


Franklin of Philadelphia 
Guanite Biate 


wheye 
H 
Jefferson 





Innbe-Stare Rime 


INSURANCE 
COMPANY, 


HOME OFFICE 


BIRMINGHAM 
ALA. 


A 
SOUTHERN 
COMPANY 
WITH 
A NATIONAL 
SCOPE 


J. F. STOCKDELL 
Asst. Manager 





W. L. REYNOLDS 
Vice-Pres. and Mer. 
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A PROFITABLE DEPARTMENT 


MAKES MONEY FOR DELAWARE. 
Insurance Commissioner of State Col- 
lected $47,566 Last Year—Ex- 
penses, $2,700. 





One of the decidedly profitable de 
partments of Delaware’s State govern- 
ment is that of insurance, presided over 
by Commissioner Charles H. Maull. In 
his report for 1910 the commissioner 
gives: 

The total receipts of the department 
during 1909 were $44,740.29; during 
1910 they were $47,566.77 The dis- 
bursements each year were $2,700. The 
profits to the State for the respective 
years, therefore, were $42,040.29 and 
$44,866.77. 

The commissioner states that the 
contingent funds of the department ap- 
propriated for the two years by the 
General Assembly were inadequate to 
defray the necessary expenses. The re- 
port continues: “One reason for the de- 
ficiency in the amount of such funds 
for this department’s use was that your 
honorable body did not take into con- 
sideration the fact that during the pres- 
ent commissioner’s incumbency of of- 
fice it has been necessary for all travel- 
ing expenses necessitated by his official 
duties to be defrayed from the con- 
tingent fund and from his private funds, 
whereas before his term the commis- 
sioners’ transportation was given them 


free by the railroads.” Expenses of 
postage, printing, etc, are also refer- 
red to. 


The report further says: 

“Chapter 46, Volume 24, Laws of 
Delaware, imposes upon the commis- 
sioner the duty of collecting from 
every State bank, savings bank, trust 
and loan company, an annual tax of 
one-fifth of one percentum upon the 
amount of its capital stock, surplus 
and undivided profits. This statute 
also prescribes many duties and im- 
poses much work on the insurance 
commissioner without adding in any 
way to his remuneration. All officers 
of the counties and of the State whose 
duty it is to collect taxes, other than 
the insurance commissioner, receive a 
percentage thereof, varying in amount. 

“The exercise of the department’s 
supervision over banking and kindred 
corporations is more costly to the 
State than the exercise of its supervi- 
sion over insurance companies and fra- 
ternal, beneficial and charitable associ- 
ations, but the protection afforded the 
public thereby is incomparable with 
cost of it.” 

After enumerating the business done 
in Delaware by different classes of 
companies during the past two years, 
Commissioner Maull makes. several 
suggestions. 

Along with this report he presents 
the biennial report of the Bureau of 
Banking. The insurance commissioner 
is ex-officio banking commissioner. The 
total amount received during 1909 by 
the bureau was $17,100.29; in 1910 the 


amount was $17,488.99. ‘The cost of 
ilainlelance each year was $1,2U0u. Ihe 
aggregate of deposits in State banking 
inslilutions, September 1, 1910, was 
$19,864,018. 

The commissioner recommends that 
a law be enacted providing for at least 
one thorough examination each year of 
every banking institution under the 
supervision of the bureau. 





INVITES COMPARISON, 





Milwaukee Mechanics Continues to 
Make Gains in All Desirable 
Particulars. 





Operating quietly, but along lines care- 
fully thought cut and persistently adher- 
ed too, the Milwaukee Mechanics, of 
Wisconsin, continues to show substan- 
tial gains in all desirable particulars, 
year after year. 

The present statement of the Compa- 
ny shows total assets of $3,262,800, and 
a net surplus of $800,333. The other im- 
portant items are: Re- -insurance reserve, 
$1,755,956; reserve for unpaid losses, 
$106,511; reserve for taxes and divi- 
dends, $100, 000; cash capital, $500,000. 

Compared with the figures of January 
1, 1907, the present returns show gains 
as follows: In re-insurance reserve, 
$320,011; in reserve for unpaid losses, 
$38,963; 
dends, $100,000; 
$300,000. The growth has been a most 








in reserve for taxes and divi- | 
in net surplus, about 


satisfactory one, and in accord with the 
traditions of the corporation, which in | 


the fifty-nine years of its existence has 
built up an enviable reputation at home 
and throughout the country. 

The officers of the Milwaukee Me- 
chanics are: William L. Jones, presi- 


dent; Charles H. Yunker, vice-presi- 
dent; G. W. Grosseabach, second vice- 
president; Oscar Griebling, secretary, 


and Emil Teich, assistant secretary. 





Hazard at South Bend, Ind. 

Owing to the congested groups of 
frame dwellings in the residential por- 
tions of South Bend, Ind., and the poor 
construction of a majority of buildings 
in the mercantile section, the conflagra- 
tion hazard of the city is deemed serious 
by the engineers of the National Board 
of Fire Underwriters. 

Due allowance is made for an efficient- 
ly-manned fire department and other im- 
portant considerations, but these ad- 
vantages, in the opinion of the visiting 
engineers, are far more than counter- 
balanced by 
red to. 





the features above refer- | 





H. G. HARRIS & CO. 
Fire Insurance 
ATLANTIC CITY, N. J. 


ting Eighteen Leading 


ire — 


Atlantic oi a Vicinity 


Have desirable opening for 
another strong company. 





Repres 














Louis Schlesinger 


Union Bldg., Newark, N. J. 
FIRE INSURANCE 


—REPRESENTING— 


Glens Falis Albany 

Buffalo German Dixie Fire 

Security Ins, Co. of No. Am. 
(of New Haven) 


—FOR— 
NEWARK anv ESSEX CO. 
maotg eg Peng 8 Bev Tot 














1853 1909 
FIFTY-SIXTH YEAR 


FARMERS’ 
FIRE INSURANCE 
COMPANY 


YORK, PENNSYLVANIA. 


ND 5:5 cus te ies wn AEE $1,021, 263.04 


409,580.06 





W: H. MILLER, President 


A. S. McCONKEY, 
Secretary and Treasure 





PROMPT SERVICE 





WARREN M. KIMBALL & CO. 


100 WILLIAM S8T., N. Y. CITY, N. Y. 


SURPLUS INSURANCE 


Placed with Strong American and European Stock 
Co’s and Guaranteed Underwriters, London Lloyds 


Licensed Under Section 137, New York State Laws 


ow LIBERAL COMMISSION 











WESTERN ano 
ATLANTIC FIRE 
INSURANCE CO. 


NASHVILLE, TENN. 


PAID IN CAPITAL - $160,000 
125,000 


PAID IN SURPLUS - - 
GENERAL” AGENTS 

PENNA. and NEW JERSEY 
PET TIBONE & KROUSE 


PHILADELPHIA, PA. 








OPERATING IN 


TENN., KY., PENNA. and WASH. 














THE COMPANY WITH THE PYRAMID | 








7, 
978. 











mr: ia-er +$8! 
f 5.196.017.46 | 1.810.064.23 


_— LIABILITIES $2,585,953.23 
POLICY-HOLDERS SURPLUS $2,610,064.23 


BRITISH AMERICA 
ASSURANCE CO. 


INCORPORATED 1833 
Head Office: Toronto, Canada 
UNITED STATES BRANCH 


January 1, 1910 























HON. GEO. A. COX, President 

W. R. BROCK & JOHN HOSKIN, K. C., LL. D, 
Vice-Presidents 

W. B. MEIKLE, Gen. Mgr. 




















LOUIS s. 


PEOPLES NATIONAL 


FIRE INSURANCE COMPANY 
PHILADELPHIA 





Cash Capital... 
Assets 


Surplus to Policyholders 


Liabilities (except Capital and Surplus)... . 





AMONSON, 
General Agents New York State 


E. E. HALL & CO., 45 Cedar Street, New York 





General Agents for New Engiand 


WAKEFIED, MORLEY & CO., Hartford, Conn. 


850,835.90 
1,617,573.98 


President 


ee eeee 
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CHARLES M. KERR PRESIDEN! 


OF MIDDLE DEPARTMENT ASS’N. 








Annual Meeting of Organization Held 
at Philadelphia—Sanford 
Vice-President. 





At the annual meeting of the Under- 
writers Association of the Middle De- 
partment, held at Philadelphia yester- 
day, Charles M. Kerr, of the Farmers 
of York, was elected president, and A. 


up in cash. The expense of organization 
is limited to twenty per cent. of the 
moneys contributed by the stockholders, 
each stockholder making his investment 
with this understanding. Funds con- 
tributed are deposited in bank to the 
credit of the stockholders of the Vulcan 
Fire and may not be withdrawn or used 
for any purpose other than to provide 
the company’s capital and surplus. 
When the entire sum of one million 
dollars is received from the stockhold- 
ers, a sufficient number of shares of 
stock will be turned over to the firm 








Cc. M. KERR, 
President Underwriters Association of 
the Middle Department. 


F. Sanford, of the New York Under- 
writers Agency, . vice-president. 

Members of the executive committee 
were chosen as follows: H. O. Klein, 
Aetna; George G. Clarke, Home; G. G. 
Plyer, Continental; C. K. Underhill, 
London Assurance; Gilbert A. Russell, 
Citizens; R. M. Young; A. N. Hamil- 
ton, Royal Exchange; U. O. Michaels, 
and E. A. Innes. The new president 
of the Association, Mr. Kerr, travels 
from the head office of the Farmers 
of York, and enjoys to an unusual de- 
gree the respect and confidence of his 
field associates. 

He bears the reputation of being a 
clean competitor, and one who is con- 
stantly on the alert to advance the in- 
terests of fire underwriting generally. 

Mr. Kerr should prove a _ worthy 
successor to the long list of capable 
men who have preceded him in the 
chief executiveship of the Middle De- 
partment Association. 





VULCAN FIRE. 





Methods Pursued in Promoting the New 
California Insurance Company— 
1. H. Clay, President. 





Considerable curiosity having been 
aroused in Eastern circles regarding the 
Vulean Fire Insurance Company in 
process of formation at Oakland, Cal., 
on account of its recent efforts to se- 
cure a managing underwriter, the fol- 
lowing from the “Western Insurance 
News,” will be interesting: 

“I. H, Clay of Oakland, president of 
the Vulean Fire Insurance Company, re- 
ports that satisfactory progress is being 
made in the disposal of the company’s 
capital stock. When the company begins 
business it will have its capital stock 
and surplus of one million dollars paid 


of McQueen & Galloway and represent- 
ing the latter’s compensation of twenty 
per cent. for organization expenses. 

“The authorized capital of this com- 
pany is $500,000, and the stock, par 
value $10, is selling at $25, which will 
provide a surplus of $750,000. 


“I. H. Clay, president of this com- 
pany, is president of the California State 
Association of Local Fire Insurance 
Agents, and also one of the most prom- 
inent and successful fire underwriters 
of Oakland. His agency there represents 
the very best companies, such as the 
Home Insurance Company of New York, 
the Phoenix Assurance Company of 
London, and the Westchester. His con- 
nection with this company should be 
a sufficient guarantee that it is not 
merely a promotion scheme, and that 
when the organization is completed a 
practical underwriter wil! be at the head 
from the start. 


“J. O. Galloway and Thomas S. Mc- 
Queen have had considerable experience 
in promotion work and have organized 
a number of successful companies. The 
last one was the Idaho State Life In- 
surance Company of Boise, Idaho.” 





Must Use Non-Inflammable Films. 





In future moving picture houses at 
Paterson, N. J., must station a guard 
at the booth, provided with a fire ex- 
tinguisher. In addition only non-inflam- 
mable films must be used hereafter. 





An attractive and useful reminder 
from the Prudential Casualty Company, 
of Indianapolis, in the form of a bronzé 
calendar stand, has been received, and 
we return thanks therefor. 








WHILDEN & HANCOCK 
105 WILLIAM STREET NEW YORK 


U.S. MANACINC UNDERWRITERS 


Monongahela Insurance Company of Pittsburgh, Incorporated 1854 





General Agents, including New York City 
German-American Insurance Company of Pennsylvania, Incorporated 1873 
Austin Fire Insurance Company of Texas, Incorporated 1902 
Commonwealth Fire Insurance Company of Texes, Incorporated 1903 
Republic Underwriters of Texas, Incorporated 1906 
Central National Fire Insurance Company, Incorporated 1909 
General Agents, New York Suburban Territory 
Philadelphia Underwriters of Philadelphia, Founded 1895 


pes All Losses Adjusted and Paid Through Our Office -@a 




















T. A. DUFFEY 


INSURANCE 


84 WILLIAM STREET NEW YORK 
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Lines BOUND and WRITTEN in Excellent Companies throughout 
United States, Canada, Mexico and Cuba 
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SVEA FIRE AND LIFE INS. CO., Limited 


Gothenburg, Sweden 
United States Branch, 100 William Street, New York MORRIS L, DUNCAN, U. 8S. Manager 
ASSETS, $1,263,938 NET SURPLUS, $570,861 
Financially able to meet its every obligation, and prompt and liberal in doing so 








{2216 John 
Telephones } 9917 John 


Suburban Dept. 


THE LEADING FIRE COMPANY 
OF THE WORLD 


FRED. S. JAMES & CO. 
123 William Street New York City 


Head Suburban Agents for 
Franklin Fire Ins. Co. of Philadelphia 
County Fire Ins. Co. of Philadelph 
National Union Fire Ins, Cu. of Pittsburg 
Delaware Ins. Co. of Philadelphia 
Svea Fire & Life Ins. Co., Ltd., of Sweden 


General Agents for 


Calumet Insurance Co. of Illinois 
Mechanics & Traders Ins. Co. of New Orleans 


This agency affords you unexcelled facil- 
ities for writing your Suburban lines. Our 
territory includes Westchester, Rockland 
and Putnam Counties, Long Island, Staten 
Island in New York State, and Bergen, 
Essex, Union and Monmouth Counties in 
New Jersey. 

Prompt Service 





[of Liverpool England. | 


Individual Attention 




















Caledonian Insurance Co. of Scotland 


FOUNDED 1805 
“ THE OLDEST SCOTTISH INSURANCE OFFICE” 


UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 


CHAS. H. POST, U. 5. Mgr. R. C. CHRISTOPHER, Asst. U. S. Mgr. 


NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 








THE NORTH RIVER | CRUM & FORSTER 
INSURANCE CO. 


NORTH RIVER INSURANCE 00 BUILDING 
OF NEW YORK 


12-31-07 


Tei oto Nassau Fire Ins. Co., Inc. 1852........... 
95-97-99 William Street, N. Y. City FP ter Cooper Fire Ins, Co., Inc. 1858..... 431,906 
— National Lumber Ins. Co., Inc. 1905..... 355,801 


(Writing Woodworkers and Lumber only) 
United States Fire Ins. Co., Inc. 1624.... 500,016 
Dutchess Fire Ina. Co., Inc. 1906........ 533,363 

(Where not locally represented) 
FOR WEW YORK CITY 
AACHEN & MUNICH FIRE INS. CO. 


ALLEMSEPPERSON FIRE INS. 00, 


INCORPORATED 1822 


TOTAL ASSETS DEC. 31, 1909 
$2,189,920.00 
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PENALTY LAW STANDS. 





United States Supreme Court Upholds 
Validity of Objectionable Alabama 
Act. 





To the surprise and profound dis- 
gust of managing underwriters, the 
United States Supreme Court of Mon- 
day declared constitutional the law 
pagsed in Alabama in 1897, penalizing 
in a peculiar manner fire insurance 
companies that combined to fix rates. 

The act provides that every policy of 
fire insurance shall be interpreted, in 
event of loss thereunder, to include a 
twenty-five per cent. penalty if the in- 
surance company either at the time the 
policy was issued cr before the time of 
trial was a member of a tariff associa- 
tion for fixing the rate of insurance. 

The validity of the law arose in a suit 
of Foster K. Hale, Jr., against the Ger- 
man Alliance Insurance Company, of 
New York, to recover $4,000 insurance 
for the loss by fire of lumber at Byrnes 
Mill Pond, Baldwin county, Ala. and 
for $1,000 penalty under the act of 1897. 
It was claimed that the insurance com- 
pany was a member of the Southeast- 
ern Tariff Association, which fixed rates 
for insurance. 

The Federal Court of Alabama upheld 
the constitutionality of the law and 
awarded a judgment in favor of Hale. 
From this judgment an appeal was 
taken to the Supreme Court, which to- 
cay affirmed that holding. 

In announcing the opinion of the 
ccurt, Justice Harlan said that the 
court could easily understand that in- 
surance companies may have owners of 
property practically at their mercy in 
the matter of rates and have the power 
to take away the advantage of competi- 
of Alabama, 





tion. The Supreme Court 

he added, had decided that the object 
of the law was to remove restraint of 
competition. To accomplish this ob- 
ject, the justice continued, the State 
could well pass a law under its police 
power. 

The action above referred to was a 
test case, all companies writing in 
Alabama being concerned in the out- 
cume. King and Spalding, the eminent 
insurance attorneys of Atlanta, were 
confident that the statute would be held 
unconstitutional because of its penaliz- 
ing feature, which, they held, was con- 
liscatory. 

Some company executives are so dis- 
appointed at the outcome of the litiga- 
tion that they favor retiring from 
Alabama. 

“NORTH BRITISH EVENING.” 
Smoke and Cinder Club’s. Enjoyable 


Anniversary Celebration—Addressed 
by Richards. 





The Fifth Anniversary Banquet of the 
Smoke and Cinder Club at the Hotel 
Schenley last Tuesday night was a most 
successful occasion. Toastmaster H. O. 
Kline pleased to call it “North British 
Evening,’ because of the prominent 
part in the ‘evening's entertainment 
taken by representatives of that com- 
pany. The address of E. G. Richards, 
United States manager of the N. B. & 
M., was a masterful discussion of the 
problems of fire underwriting to-day as 
viewed by the various factors that are 
now contributing their ideas as to how 
the business should be conducted. 
About a fire-place he grouped a formid- 
able forum consisting of a president of 
a fire ompany, who was also an under- 
writer; an insurance commissioner, an 
insurance journalist, a special agent, a 
local agent, a broker and a policyholder. 
Each of these he has present the fire 
insurance business as it appears to him 
taking as the source of these opinions 
Mr. Richards’ vast experience and close 
association with these factors. 


Mr. Richards regretted the tendency 
of the times toward specialization 
which robs the special agents of so 
much of the experience that is neces- 


sary to make a successful underwriter. 


| 
The woeee agent in many instances | 
has been reduced to a mere premium) 
getter and much of his prestige as an| 
inspector and underwriter has been 
taken from him. The address of Mr. 
Richards fell upon fertile ground and 
will undoubtedly oear rich fruit. From | 
the Smoke and Cinder Club several | 
have been promoted to home office po- | 
sitions and there are among its present | 
members many who will probably oc- | 
cupy important positions as under- 
writers in the years to come. | 

Wives and sweethearts of the mem- | 
bers of the club graced the occasion. 
The club members make a special | 
elort at each annual banquet to please | 
the ladies, who enjoy these occasions 
to the fullest measure, as well as put- | 
ting the many pleasing touches to the} 
festivities by their presence. | 

President Fred W. Kiefer imtroduced 
as the toastmaster Mr. Kline, the vet- | 
eran representative of the Aetna, and | 
Mr. Kline was in fine fettle. He even| 
tried to claim some association about 
the time of the Civil War with the 
North British & Mercantile. A splendid 
musical program was rendered by Mrs. 
Vida McCullough McClure and John A. 
Strouss, lending a great deal to the 
enjoyment and gayety of the evening. 
A feature of the evening was a song 
composed by Fred W. Kiefer, a parody 
on “Back to Philadelphia,” and includ- 
ing in the verses many “hits” on pres- 
ent active and honorary members. 

Col. Frank K. Patterson, who pre- 
sided over the destinies of the club 
during its first few years, reviewed the 
history of the organization from its 
earliest start with a few special agents 
gathered at Cambridge Springs. The 
history was most interesting to the 
members and guests and Colonel Pat- 
terson presented it in a most amusing 
manner. 

Louis Wiederhold, Jr., secretary of 
the Middle Department Association and 
a former active member of the club but 
now residing in Philadelphia, made a 
short pleasant speech. Mr. Wiederhold 
declared it was remarkable how much 
good results and improved practices in 
the field were secured from such an 
organization where only good fellow- 
ship was promoted and where the mem- 
bers were bound by no regulations. R. 
J. Trimble, acting secretary of the Al- 
legheny County Board of Fire Under- 
writers, also spoke on the work of the 
board and the efforts being made to 
give justice to all. Mr. Perkins and 
Percy Ling, both representatives of the 
North British & Mercantile, also spoke 
briefly. At each plate at the banquet 
was a Newton Pippin apple sent from 
California by Will G. Taffinder, editor 
of the “Pacific Underwriter.” A poem 
on apples written by Mr. Taffinder was 
read by Secretary Charles W. Cutting. 
-—“Insurance World.” 





Net Surplus $13,063,601. 


Each year the underwriting fraterni- 
ty eagerly await the annual statements 
of the Continental Insurance Company, 
confident that they will show material 
gains along proper lines, the only un- 
certainty being as to how much the ad- 
vances will be. 

The present statement, like those 
that preceded it, is tangible evidence 
that the Company’s management thor- 
oughly understand its Fusiness. In the 
past twelve months the gross assets of 
the institution increased from $22,332,- 
787 to $24,198,033; the reserve advanced 
from 97,426,028 to $8,019,552, while the 
policyholders surplus is $15,063,601, as 
against $14,044,879 had at the beginning 
of 1910. 


New Rates for Power Plants. 


Under the new schedule prepared by 
the Central Light and Traction Bureau, 
rates on power plants of approved con- 
struction are being made up. These 
run as low as eight and ten cents. A 

chedule covering the car barns is being 
tested, and once its equity be demon- 





TORONTO 
CHICAGO 


NEW YORK 
LONDON 


McLEAN STINSON & CO., Ltd. 


Surplus Line Underwriters 
43 CEDAR STREET 
New York 
Telephone 264 John 
$25,000 Binder at London Lloyds 











0. 0. LAUCKNER INSURANCE AGENCY 


— vam St. 355 Palisade Ave. 81 River St. 
Oity Jersey City Hoboken 





FIRE INSURANCE 


New J yaw A writing egqnts for eagive ofthe 


ing companies, inclu 
Westchester Aachen & Munich 
Niagara St. Paul F. & M. 


Teutonia 
Central National 


Springfield F. & M. 
Firemans (of N. J.) 





New Jersey Lines Bound In New York Office 


LeROY P. GREGORY L. KRETSCHMANN 
General Mgr. Mgr. N. J. Dept. 














JEFFERSON 


FIRE INSURANCE COMPANY 
OF PHILADELPHIA 


ALEXANDER WN. STEWART, President 
8. LAURENCE BODINE, Vice-President 


SAM’L W. SCOTT, Secretary 











ORGANIZED 1865. 


Virginia State Insurance Co., _9f Richmona 


ASSETS 
Surplus to Policyholders 


GEO. L. CHRISTIAN, Pres. 
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teeeeeceeceeees 887,903.00 
317,975.00 


teases 


ROBERT LECKY, Jr., V. Pres. & Secy 








HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William 8t., New York 
Excess Lines handled anywhere. Good 
connections at Lloyds, don. 
CORRESPONDENOE. SOLICITED. 


ARNOLD & WANNEMACHER 
REPRESENTING 
Teutonia of Alleah _ 


Humboldt of 
German American of me 
Detroit of r "Hien 


438 WALNUT ST., PHILA., PA. 








LOUIS SHERWOOD 


REPRESENTING 
Fire, Casuaity and Surety Co’s 
15 Exchange Place, Jersey City, N. J. 





EXCELLENT FACILITIES FOR HANDLING 
BROKERS LINES. Phone, 33 Jersey City 


JOHN C. PAIGE CO. 
INSURANCE 
65 KILBY ST. BOSTON, MASS, 








SURPLUS LINES 


D. C. SCHUPP & CO. 
159 La Salle Street, Chicago 


Lines placed anywhere in U. S. and Canada 
LIBERAL COMMISSIONS PAID 














TALLMAN & SEARS 
NEW YORK AND NEW JERSEY 
SUBURBAN AGENTS 
FIREMEN’S INSURANCE 00, OF NEW JERSEY 
ST. PAUL FIRE AND MARINK INS. 00. 
WESTERN INSURANCK (€O., PENNA. 
80 WILLIAM 8T., NEW YORK CITY 





HANDLE YOUR 
SURPLUS LINES 


“The Markham Way” 


IN THE 


Individual Fire Underwriter 
OF ST. LOUIS 
THE BEST INDEMNITY 


Pierce Building St. Louis 











strated it will be adopted. 





TWO HUNDRED AND FIRST YEAR 
SUN 
INSURANCE OFFICE 
OF LONDON 


FOUNDED 1710 
United States Branch: 
54 PINE STREET, NEW YORK 
Western Department: 
171 La Salle Street, Chicago 


Pacific Department: 
SANSOME AND SACRAMENTO STREETS 
San Francisco, Cal. 


| esas Wanted at Unrepresented Points 

















WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA, 
C4MDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANGE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE iNSURANCE GO., of Onle 





100 WILLIAM STREET - - - - 


New York 
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GREATEST OF PRODUCERS : 


STEADY RISE OF JACOB S. HIRSH. 














Personal Accident Premiums for 1910 
Over $60,000—Some Large 
Policies Written. 





“The largest personal accident pro- 
ducer in the world.” There are a lot 


ot people to whom that phrase would 
mean nothing. To a salesman in any 
business it conveys a picture of a great 
success in a particularly difficult line 
of work. In the insurance business, it 
has caused every president of a life or 
accident company to squint hard, bite 
his lip and give five whole minutes an- 
nually to the problem of how he might 
“reach” “that man Hirsh.” 


On this page there is ‘the likeness 
of a dapper, modest appearing young 
man, who not only has the title of the 
“largest personal accident producer,” 
but is, or at least should be, the most 
independent man on earth. When not 
writing big personal accident policies 
for prominent persons, Jacob S. Hirsh 
is busy declining offers from insurance 


THE SAT ERN UNDERWRITER 





year more money for personal accident 
premiums than we have ever received 


that you have paid us autee the | 


from a single agent before.” Mr. Hirsh | 


places the bulk of his business with 
that Company, and to anyone in in- 
surance, that letter tells the whole 
story; it means that Hirsh is the great- 
est producer in the business. During 
1910 the premiums on his business 
amounted to $50,900; in 1909, $40,000; 
1908, $32,500; and in 1907, $25,000. He 
has doubled his production in four 
years. But even the $50,900 doesn’t 
tell the whole story, for Hirsh placed 
additional business in other companies 
during last year, the premiums on 
which were $12,500. So the record 
which stands to inspire or abash the 
insurance solicitors of the country, is 
$63,400. 

Just by way of demonstrating his 
versatility and to stop the croakers in 
other lines, Mr. Hirsh wrote $100,000 











JACOB S. HIRSH, 
Premier Personal 
Writer of 


companies in the form of contracts 
which are blank where the amount of re- 
muneration should be. And be it known 
that, by and large, the exalted posi- 
tions in the home offices of insurance 
companies are by no means filled by 
the most indispensable personages to 
the business. A hard old philosopher 
of the James J. Hill school used to di- 
vide people into two classes: Those on 
the producing side of the ledger and 
those on the expense side. There were 
no fine distinctions in “services.” You 
either brought money in, or you took it 
out. And so we are beginning to give 
way to the producer; he is coming into 
his own. Nor does he depend on any 
one for his reward. He waits neither 
for promotion, nor for the tardy action 
of a sleepy board of directors. We do 
notice now and then, however, that 
the producer has a way of making his 
own terms and just taking his reward 
by divine right. 

For several years past it has been 
the practice of the Fidelity & Casu- 


alty Company to write a little New 
Year's greeting to Jacob S. Hirsh, 
saying: “We are pleased to inform you 


life insurance, $25,000 automobile in- 
surance premiums, and a good many 
thousands in the miscellaneous lines 
as well. 

A Specialist. 

How does he do it? What’s the 
reason? Where’s the secret? Well. 
Accident Insurance 
the World. 
the first thing you notice when looking 


into this “biggest human achievement, 
is that Mr. Hirsh is a specialist. It is 
a peculiarity of his, that is not com- 
mon among insurance men, never to 
solicit a total stranger. He is imbued 
with the idea that the greatest thing in 
the world is protection against in- 
capacity, temporary or permanent. The 
thing he sells is so good that his best 
friend must have it first, and he has 
gone on year after year doubling his 
business—and doubling his friend- 
ships; which of these two is responsi- 
ble for the other, it would be hard to 
guess, for Hirsh is an unassuming, 
sympathetic, eminently likeable fellow, 
and as for the protection he sells, when 
asked about his claim experiences, 
he wheeled about, brought his closed 
fist firmly down on the table and said, 
“T have never had an unsatisfactory 
claim settlement.” In the light of Mr. 
Hirsh’s producing capacity, it would be 
difficult to imagine a claim department 
standing out on a strained technicality. 
but that isn’t Mr. Hirsh’s explanation; 
he attributes it to a close personal su 
pervision of his business; the best 














E are in position to consider applications 
of department managers for all lines of 


casualty business. 


READY FOR BUSINESS JANUARY 


ist, 1911 


Southwestern Casualty Co. 


SAN ANTONIO, TEXAS. 
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FIRE and LIFE 








| C. H. BOVER, United States Industrial Department Manager | 
VERY form of Health and Accident Insurance issued by any other 
reputable Company, and many forms not issued by any other 
Company. 
Combination Health and Accident Policies, or Accident Separately. 
Weekly Fayment Insurance conducted along the lines of Industrial 
Life Companies. 
Special Inducements offered to Business and Professional Men, 
Housewives and Domestics, and Miners. 


Railroad Installment provided for on the Pay Order Plan of Four, 
Six and Eleven Payments as desired. 


Men With Ginger Can Get The Most For It With The GENERAL 
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The (jeneral Accident Assurance Corp. Lta. 
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THE FRANKFORT 
MARINE, ACCIDENT INSURANCE Co, 


AND PLATE GLASS of Frankfort-On-The-Main, Germany 
——ESTABLISHED 1865——— 
United States Department, 100 William Street, New York, N. Y. 


TRUSTEES : Rr ‘HARD DELAFIELD, Pres. of National Park Bank 
THALMANN, of Ladenbure. Thalmar n & (x 
SruvyEsa Str New 4 


C. H. FRANKLIN, U. Mgr. a 1d Attorney INO. M SMITH, Se« 
INSURANCES TRANSACTED 


sRNST 


isH, 52 


U.8. Branch 


LIABILITY— Burglary 
Employers General Vessel Owners Workmen's Collective 
Public Landlords Contingent Individual Accident & Hesith 
Teams Elevator Druggists & Physicians ladustrial Accident & Health 
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IGREAT EASTERN CASUALTY COMPANY 


290-294 BROADWAY, NEW YORK 
‘*THE COMPANY THAT DOES PAY” 


seal : ‘ ‘ - $250,000 
— ; : 654.862 GET IN TOUCH WITH 
Surplus to Policyholders - . 433,373 A LIVE COMPANY 


CLAIMS PAID OVER A MILLION DOLLARS 
LOUIS H. FIBEL, President 
THOMAS H. DARLING, Secretary 
Cc. CLARK HOWARD, Agency Director 
OUR LINES 
Accident and Health 


(Commercial and Industrial) 


Burglary and Plate Glass 


WITH LIVE POLICIES 
FOR LIVE AGENTS 


BEST COMMISSIONS FOR 
PRODUCERS 


WORTH LOOKING INTO 
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FIRE ASSOCIATION pyaSecr ma 8 


Office: Company’s Building, 407-409 Walnut St. 
Organised 1817. Incorporated 1820. Charter Pepetual, 
Cash Capital, $500,000. Assets, $7,301,261.56, 

&. ©. Irwin, Pres. T. i. Conderman, Vice-Pres, 
M. G. Garricues, Sec. and Treas. 

R.N. Kelly, Jr., Asst. Seo. and Treas. 
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companies and the best policies are 
none too good for his friends. 
Some Policies Written. 

But it is too much to expect Mr. 
Hirsh to tell how much he has written 
his friends for, but we are in position 
to state that he has placed personal 
accident policies on the following per- 
sons: Paderewski, $100,000; Mme. 
Patti, $250,000; Mme. Melba, $100,000; 
Miss Geraldine Farrar, $100,000; Mlle. 
Fritzi Scheff, $100,000; Kubelik, the 
violinist, $100,000; Mme. Bernhardt, 
$125,000, and lLeoncavalli, the com- 
poser, $100,000. Nor has Mr. Hirsh’s 
efforts been confined exclusively to the 
entertaining world, for the list of his 
policyholders contains names from all 
walks of life in both professional and 
business spheres. 

His Early Experience. 


The secret of a great success is al- 
ways in the mental processes of the 
man. Mr. Hirsh was not always the 
one biggest thing in accident insur- 
ance. A little more than seven years 
ago he came into the accident 
insurance business and the first month 
turned in premiums amounting to $85. 
Based -on his present income, this 
would be a good five minutes work. He 
even dropped insurance, for a time, so 
discouraged was he with the result, 
and went back into the business in 
which he had prospered before, theat- 
rical management. But the idea of ac- 
cident protection stuck; it grew upon 
him and once more he went in—to be- 
come the biggest writer ever. 


Wife Desired Permanent Business. 


There is a touch of romance con- 
nected with Mr. Hirsh’s advent into in- 
surance. He had been for years a staff 
correspondent of the New York Sun in 
the West, and his newspaper work 
brought him in contact with theatrical 
people. Then the opportunities in that 
field were great, and Hirsh was soon 
in the profession in the business end. 
He was identified with many prominent 
stars, among them, Nat Goodwin, Rich- 
ard Mansfield, Emma Abbott, Grau 
Opera Co., Emma Nevada and many 
others. He was successful; he was 
about to be married; and then one of 
those little things happened which 
changes the face of the earth and 
makes history. Mrs. Hirsh put her 
foot down. She would have none of 
the shifting fortunes of the theatrical 
profession. Mr. Hirsh must find himself 
a new field of usefulness. What is 
surer than insurance? And there you 
have it! 

$100,000 the Goal. 

Of his achievement, Mr. Hirsh 
speaks not at all. If you gather any- 
thing from his attitude, his opinion is 
that it is not so much. Has he reached 
the limit? Ah, there you’ve touched 
something! Limit? No, indeed. He 
expects to write a hundred thousand 
in premiums a year! Don’t smile: re- 
member he rose from $25,000 to $50,- 
000 in four years. His formula for 
success as a personal accident solicitor 
is as old as business; Protect the in- 
terests of your patron and never mis- 
represent the protection offered. 

What the whole insurance world 
thinks of Mr. Hirsh fs well known. 
Presidents of companies, branch man- 
agers and general agents—even though 
competitors—have complimented him 
on his great achievement. 





Prudential Casualty Company. 





Hizhlv creditable to the management 
of the Prudential Casnalty Company. of 
Indianapolis, is the first annual state- 
ment of the corporation, which appears 
in detail elsewhere in these pages. 

Starting onerations in Mav last, with 
an agency force to create, and the thon- 
sand and one ohstacles incident to 
launching a new enterprise to overcome, 
the Prudential vet managed to make a 
capital showing at the close of 1910. and 
it< future prozress should be continuons. 

The agerecate assets of the Comnanv 
sre $822.219, the mator nortion of which 
ie Invested In county bonds and first 


mortgage real estate loans, all carefully 
selected. 

Of the $619,840 of subscribed capital, 
$499,218 is paid in cash, and the balance 
in notes. Reserves are maintained as 
follows: Contingent commission, $25,- 
428; re-insurance, $14,211; undetermin- 
ed claims, $2,248. 

The Prudential writes personal acci- 
dent, health, liability, automobile, eleva- 
tor, boiler, burglary and plate glass in- 
surance. Its management is clean-cut, 
progressive and alert to conserve the 
interest of policyholders and agents. 

E. J. Jacoby is president of the Com- 
pany; P. C. Rubush, vice-president; E. 
O. Hunter, treasurer; W. L, Dynes, sec- 
retary, and Claud G. Bryan, manager. 





With Empire State Surety. 





Charles I. Brooks will shortly retire 
from the secretaryship of the Aetna 
Indemnity Company, to assume an im- 
portant official connection with the 
Empire State Surety Company. In his 
knowledge of the accountancy and gen- 
eral field practice of underwriting Mr. 
Brooks has no superior in the business, 
and President Tomlins of the Empire 
State has displayed excellent judgment 
in attaching him to the staff of his 
Company. 





Deposit Bond Protects New York State. 





Immediately the Carnegie Trust Com- 
pany, of this city, closed its doors, the 
comptroller of New York called upon 
the surety company guaranteeing the 
State’s deposit to “make good.” This 
was promptly done, the State comptrol- 
ler receiving $34,198.20, the full amount 
of the deposit plus accrued interest. 





OBSERVED THE REGULATION. 





National Surety Company Valiantly De- 
fended for Its Recent Action 
at Pittsburg. 





In justice to the National Surety Com- 
pany, The Eastern Underwriter gladly 
prints the subjoined communication 
from a leading surety underwriter of 
the Smoky City: 

“Upon my return from an extended 
Southern trip,” says our correspond- 
ent, “I read with no little inter- 
est the article headed ‘Blood on the 
Moon,’ appearing in The Eastern Un- 
derwriter of late date, in which the Na- 
tional Surety Company is accused of 
bad faith in corralling the Pittsburg rep- 
resentative of the American Surety 
Company, in spite of a binding obliga- 
tion existing among the surety officers 
to respect one another’s agents. Al- 
though a disinterested party, I am fa 
niliar with the circumstances leading 
vp to the appointment in question, and 
in the interest of fair play recite the 
facts as follows: 

“It appears that the American Surety 
Company some months ago authorized 
its then manager in this city, Frank M. 
Hayes, to undertake to secure the ser- 
vices of Franklin M. Booth, an active 
representative of the National Surety 
Company. The effort led to an exchange 
of ideas between the two gentlemen, 
the net result of which was their deci- 
sion to form a partnership and apply for 
the agency of the National Surety. 
This was done—the desired agency was 
secured, but not until after the presi- 
dent of the latter corporation had a/- 
vised Mr. Hayes to go on to New York 
and endeavor to patch up his differences 


SUCCESSFUL ADVERTISING. 








(Continued from page 8.) 
interest to every insurable person in 
the country. 

Mr. Miller’s article would make inter- 
esting reading to most of the insurance 


with the American Surety. It was only 
after Mr. Hayes declined to do this, 
asserting most emphatically that if he 
did not enter the service of the National 
Surety he would go with some other 
organization, that Mr. Joyce concluded 
an agency contract. So far from seduc- 
ing Mr. Hayes from his allegiance with 
the American, I can state very emphat- 
ically that President Joyce, of the Na- 
tional Surety, did all in his power to 
have the former gentleman continue his 
previous connection, and IT think you 
will agree that instead of being censur- 
ed for his action in the matter the pres- 
ident of the National Surety should be 
warmly commended. 

“It is regrettable that any one should 


allow the suggestion outlined in the last 
paragraph of your article to be spread 
broadcast; it must have emanated from 
& man who was not really interested in 
benefits to accrue to the stockholders 
of his company, or else his judgment is 
sadly at fault. The mere suggestion 
that a general rate war would be pre 
cipitated because an employe left one 
company and went to another, is un- 
worthy of mention by any man directing 
the affairs of a surety company, who, if 
normal and capable, would naturally 
have in mind the recent surety experi- 
ences had by the stockholders of the 
Aetna Indemnity Company, the United 
Surety Company, the Metropolitan Sure- 
ty Company and a few others.” 











PRUDENTIAL CASUALTY COMPANY 


Home Office: INDIANAPOLIS 





At Close of Business 


3onds—Marion County, Bridge, Indiana, 3'4% 
30nds—Cuyahoga County Court House, Ohio, 
Premiums in Course of Collection.............. 
IR os 6h.65 sis cbc cb ensnicgen os aie Sacco 
Cash in Banks and Trust Companies (Subject 


Farniture and Fixtures..........cccccccssccccses 


Capital Stock (Paid in Cash).................... 
Capital Stock (Paid in Notes).................... 


Capital Stock Subseribed........................ 
ee, ee ee RS A TE tay Se een 


WOOT PRIIID so ivan edz ensdassadccesncsecetian 


Gross Surplus as to Policyholders 


LINES W 


Financial Statement December 31, 1910 


Statement of Condition of Prudential Casualty Company 


ASSETS 
First Mortgage Loans on Real Batate. ...........ccccccscncscccsccccsccce: cosvecs $279,661 0O 
ORS Ce, BN, dco ds mona cnndeccccccsonces cococctauscbesessccses 7,561 13 
Bonds—School City of Ft. Wayne, Indiana, 4%...............ccce cece ceeece cence 12,290 60 
Wr I Ns SN, BG on ke ccc cainsn dvndeccccestaléssbineciesscotenvses 9,384 30 


Bonds—Marion County Refunding, Indiana, 3! iviebnletaerich uh datitaeiaioe ar skde on 


Cash in Banks and Trust Companies (On Interest). ..................cceeceeeeee 


i asbadnonedbudet tien vated 25,805 00 
Ede hit eid Puaeie ead an kisses ve 12,369 70 
sedated ee akih penta peas caved 958 03 
PP SU Pocigestinxbenameddoked 10,242 29 

35,205 95 
Ra hentauaweraualaniaiessachue aeanse 6,307 65 


LIABILITIES 


saiinsotbine seers $499,218 25 


Reserve for Undetermined Claims.......... ES CREED CA”. AGO 


Cash Surplus as to Policyholders..$632,887 26 


Accident, Health, Liability, Automobile, Elevator, Boiler, 
Burglary and Plate Glass Insurance 


December 31, 1910 


251,250 00 
3,000 00 


48,756 90 
125,525 64 


$828,318 19 





ivetidsenestéos 120,621 75 





361P,840 00 
168,578 41 


$828,318 19 


$788,049 26 


RITTEN 





APPLICATION FOR 


AGENCY INVITED 











T. J. FALVEY, President 


Newark, N. 


INCORPORATED UNDER MASSACHUSETTS LAWS 


Massachusetts Bonding Insurance Company 
Home Office, BOSTON, MASS. 


New York Office, 27 Pine St. 
BALLARD McCALL, Resident Vice-President 


JOHN GIBLON, General Agent 


Surety Bonds = Burglary Insurance 


JOHN T. BURKETT, Secretary 


J. Office, M7 ")s%* 1 i 3 











companies in all lines of the business, | 
for it is well known in advertising cir-| 


cles that insurance, barring a few con 


spicuous exceptions, is the worst ad- | 
vertised business in the country. The | 


address of Judicious 
Trade Building, Chicago. 


Advertising is | 


AN 


Capital 





The Title Guaranty & Surety Company 
SCRANTON, PENNA. 


is a valuable asset to any insurance office 


L. A. WATRES, President 
M. M. TOWNSHEND, Supt. of Agencies 
AGENTS WANTED IN UNCOVERED TERRITORY 


AGENCY CONTRACT 
—WiTH— 


and Surplus $1,500,000 
JOS. A. SINN, Mer. Surety Dept: 























January 19, 1911. 











THE EASTERN UNDERWRITER 









JERSEY FALLS INTO LINE 


NEW COMPENSATION BILL READY. 


Schedule of Payments Exceedingly 
Liberal—Surpass Those of New 
York State. 





After a great deal of hard work and 
consultation with numerous labor em- 
ployers and employes, sociologists and 
others qualified to give expert counsel 
the New Jersey commission appointed 
to investigate and report upon the sub- 
ject of employers liability, has com- 
pleted its task and reported to the 
governor. 

It has likewise drawn up a bill which 
if enacted into law, will mean radical 
changes in the present method of com- 
pensating injured employes. The com- 
mission believes that if the bill it has 
prepared is adopted by the Legislature 
it will place New Jersey in the fore- 
most rank by providing for an equita- 
ble adjustment of personal injuries to 
employes. 

The formal object of the bill is ex- 
pressed in the title. It is “An act pre- 
scribing the liability of an employer to 
make compensation for injuries received 
by an employe in the course of em- 
ployment, establishing an _ elective 
schedule of compensation, and regulat- 
ing procedure for the determination of 
liability and compensation therefor. 

Broadly speaking, the proposed meas- 
ure falls into two parts, consisting of a 
modification of the existing law and a 
compensation scheme to be put into 
operation by an agreement between 
employer and employe as a substitution 
for the right of recovery by action at 
law. The bill would modify the exist- 
ing law by the abolition of contributory 
negligence as a defens2 and the substi- 
tution of wilful negligence in its place. 

The bill defines wilful negligence as 
one of three things, namely, deliberate 
action or deliberate omission to act 
operating as the proximate cause of 
injury, or conduct evidencing reckless 
indifference to safety or intoxication. 
The existing defenses of fellow-servant 
and assumption of risk are abolished by 
the bill, and actions based on the death 
act are made subject to the same prin- 
ciples. 

The compensation schedule under the 
bill is to be implied in all contracts of 
employment, unless either party gives 
notice to the contrary to the other 
party. Under this system every injury 
received in the course of employment 
will be compensated at a fixed rate pro- 
vided in a schedule, unless the injury 
is self-inflicted. Heretofore recovery 
has been based upon some act of negli- 
gence of the employer. The commis- 
sion’s bill substitutes the fact of injury 
as the basis of recovery. 

The operation of the compensation 
schedule acts as a waiver of all incon- 
sistent rights, such as impairment of 
contract and trial by jury. The sched- 
ule falls into four parts involving tem- 
porary disability, permanent partial dis- 
ability, permanent total disability and 
death. 

“Every contract of hiring” after the 
passage of the act shall be presumed to 
have been made with reference to the 
act unless “an express statement in 
writing” shall waive the application of 
the law. 

Applies to Existing Contracts. 

In addition, the law will affect pres- 
ent contracts, verbal, written or im- 
plied, between employer and employe. 
The act declares that the conditions of 
the law shall be made applicable to all 
existing contracts unless either party 
to present contracts shall notify the 
other that it is not intended to have the 
law apply. 

The contract for the operation of the 
law may be terminated upon thirty 
days’ notice. This notice may be given 
by either party. 

Compensation for temporary disabili- 
ty is fixed at fifty per cent. of the 
wages received at the time of injury, 
the maximum amount being $10 a week 


and the minimum $5. Where the wages 
are less than $5 a week the full amount 
is to be allowed. In either case the) 
compensation is to be paid for a period | 
not exceeding 300 weeks, thus making | 
the maximum $3,000. 

Compensation in the case of a per- 
manent partial disability is governed 
by the same rules as temporary dis-| 
ability, and permanent total disability 
is the same, except that payments may | 
continue for 400 weeks, with a maxi- | 
mum of $4,000. 

In case of death compensation is to} 
be made to the dependents according 
to a sliding scale with a maximum cov-| 


ering 300 weeks, or not more than| 
$3,000. 








The schedule is as follows: 

To Total Dependeuts—If orphans, 
fifty per cent. of wages of the deceased; | 
widow alone, twenty-five per cent.; | 
widow and one child, forty per cent.; | 
widow and two children, forty-five per | 
cent.; widow and three children, or | 
widow and father or mother, fifty per 
cent.; widow and four children, fifty-| 
five per cent.; widow and five or more} 
children, sixty per cent. 

To Partial Dependents—Half of the} 
portion of the wages that had been| 
contributed to them. 

If there be no dependents, the em- 
ployer is to pay the expenses of the 
victim’s last illness and burial, not ex- 
ceeding $200. 

“Children,” for the purposes of the 
law, are to be only those under sixteen 
years of age. Beneficiaries under the 
act must reside in the United States. | 

Compensation for death was fixed at} 
less than that for permanent disability, 
for the reason that the financial loss | 
in case of death is less severe than if) 
the wage-earner be totally incapaci-| 
tated and become a dependent upon his 
family. 

This is said to be practically the only | 
thing upon which the labor organiza- 
tions and the commission have serious- | 
ly differed. The labor men argue that 
the compensation in case of death 
should be the same as for total disa- 
bility. 

Provision is made in the bill for med- 
ical examination and for notice of oc- 
currence of an injury, the latter being 
made unnecessary where an employer 
has actual knowledge trat an injury has 
occurred. 

All disputes as to the operation of the 
schedule are to be settled by a simpli- 
fied procedure through which the con-| 
troversy will be referred to a judge of 
the Court of Common Pleas, who is 
given authority to hear and dispose of | 
such disputes in a summary manner. 

The court’s decisions as to questions | 
of fact are made final, as is the case} 
with matters heard in a District Court. 
The purpose of this is to avoid pro-| 
tracted litigation. 

Compensation awards under the Dill 
are exempted from levy, execution or 
attachment; are not assignable, and are 
given the same preference as claims for 
unpaid wages for labor. Payments are 
to be made weekly, but may be com- 
muted in the discretion of the Common 
Pleas judge. 

Allowances provided by the schedule 
are more liberal than that of any simi- 
lar schedule now in existence. They 
are in excess of those in England and 
New York, or the scheme provided by 
the United States Steel Corporation. 

The schedule of compensation is not 
based upon the verdicts obtainable in 
an action at law, but it is claimed for 
the new bill that it will operate in prac- 
tically every case of accident. 

Heretofore, it is said, an average of 
eight of every ten accidents have gone 
without any compensation at all, and 
that where recoveries have been made, 
from thirty to sixty per cent. has gone 
to the lawyers conducting the litigation 
or pressing the claim. 


Schedule of Payments. ] 








The American Bonding Company, of 
Baltimore, declared its customary semi- 
annual dividend of eight per cent., early 
iast week. 











H. E. ROWLANDS & CoO. 


2050 Amsterdam Avenue New York City 
RESIDENT AGENTS 


Fidelity & Deposit Company of Baltimore 


CASUALTY DEPARTMENT 





EXCEPTIONAL FACILITIES FOR HANDLING BROKERS ACCOUNTS 














TO AGENTS AND BROKERS: 


Are you familiar enough with the 
new Liability Laws to advise and 
protect interests? 
We will gladly send any informa- 


tion on request. 


your clients’ 


Ghe 
‘ The Philadelphia 


of ew York Casualty Company 


SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President, WALTER LE MAR TALBOT 
President 


200-202 Broadway, New York. 





PERSONAL ACCIDENT, HEALTH, 
LIABILITY, AUTOMOBILE, PLATE 
GLASS AND CREDIT INSURANCE. 














| The “EMPIRE” 
| STANDS FOR 
Aggressiveness 
1 | Prompt payment of losses 
| AND 
Clean methods 





Agents wanted who are unattached and can produce 
business 


Capital,$500,000 || 


Address Agency Department 


The Empire State Surety Company 
84 WILLIAM STREET, NEW YORK 








WORTH INVESTIGATING 


THE BIG OPPORTUNITIES FOR AGENTS IN WRITING 


COMMERCIAL and INDUSTRIAL 
Health and Accident Insurance 


Write and get our proposition for Agents and Special Representatives on salary or ommission basis 
THE SECURITY CASUALTY COMPANY 
INDIANAPOLIS, IND. 
$100,000 deposited with Auditor of State for Protection to Policyholders 








THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
Home Office, 47 CEDAR STREET 
Chartered 1874 


FEAEASt*tEcroexr POLICIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D, WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ase’t Bec. 
RELIABLE AND ENERGETIC AGENTS WANTED 


LONDON GUARANTEE AND ACCIDENT CO., Ltd 


OF LONDON, ENGLAND 


















Head Office F. J. Walters 
CHICAGO ; Resident Manayer 
sonicated 45-49 Gedar St. 
FF. W. LAWSON New York 


Gen’l Manager — 


Liability, Accideat, 





Elmer A. Lerd & Co. 





145 Milk St., Besto" 
Heath, Credit, Burglary ‘ Resident Mgrs.,__—_ — 
and Steam boiter E®ablished 1869. © ——————New Engiand 
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NEW-YORK LIFE 


INSURANCE COMPANY 


346 Broadway, New York 


SIXTY- SIXTH “ANNUAL REPORT 
To the Policy-Holders: oe 


Nineteen hundred ten was a year of well-balanced, substantial progress. Nineteen hundred 
nine was a satisfactory year. A comparison of important items, for the two years is significant. 


1909 1910 
Income— exclusive of adjustment in book value of assets $104,150,213.96 $107,546,058.71 
Death-claims 23,017,708.20 23,726, 134.53 
Other payments to policy-holders 28,972,513.18 29,838,308.61 
ee 8,844,108.89 9,110,616.37 
Average interest rate on bond purchases of the year 413 % 4.15 % 
Average interest rate on real estate mortgages of the year 4.63 % 4.88 % 
Average interest rate on Domestic bonds 4.19 % 4.20 % 
Average interest rate on Foreign bonds 4.04 % 4.08 % 
Average interest rate on real estate mortgages 4.66 % 4.72 % 


Interest rate earned by real estate owned 4.49 % 4.70 % 
Book value of bonds 404,658,586.64  413,530,908.58 


Amount of real estate mortgages 69,748,270.53 92,523,123.00 
Amount Loaned to policy-holders 94,643,472.81 104,316,910.37 
New business of the year 146,042,400.00 157,162,000.00 
Total outstanding insurance 2,002,809,227.00 2,039,863,031.00 


























Perhaps the most significant Sect santos the ew progress of the Company, is that 
the average earning power of total assets on January J, 19314, had so advanced over what it was 
five years earlier, as to represent an annual addition to ‘net income of nearly $3,100,000. 

A booklet showing details in addition to the Income and Disbursement Account and Balance 

h ill t . 
Sheet annexed will be sent on request Deven P. Kings ley 


_ President 














Balance "Sheet, January | 1 1911 








ASSETS LIABILITIES 

Real Estate $11,554,601.09 Policy Reserve $528,222,129.00 
Loans on Mortgages 92,523,123.00 Other Policy Liabilities 7,222,025.20 
Collateral Loans 200,000.00 Premiums and Interest prepaid 3,087,224.49 
Loans on Policies 104,316,910.37 Commissions, Salaries, etc. 1,063,364.78 

405,681,304.21 Dividends payable in 1911 9,110,616.37 
Cash ..... 9,009,526.78 Reserve for Deferred Dividends 77,545,164.00 
Premiums i in course of collection 7,317,558.67 Reserves for other purposes 11,626,043.30 
Interest and rents due and accrued 7,273,543.02 


$637,876,567.14 $637,876,567.14 











INCOME, 1910 DISBURSEMENTS, 1910 


Premiums: : 
nF Payments to Policy-holders : 
On New Policies $6,516,105.78 Death-losses $23,726,134.53 


On Renewed Policies 72,324,931.70 To Living Policy-holders 29,838,308.61 


Annuities, etc...........s.s+6+-.... 1,512,373.90 Instalments, Dividends and Interest paid under expple- 
$80,353,411.38 mentary contracts 178,257.20 
Real Estate Rentals 918,173.83 Commissions on New Business 2,937,629.25 
sat ’ * Ren’! Coms. and other pay’ts to Agt’s 1,840,648.96 
Interest on Mortgages. i hardd bp aicaed cana Ranmee wees Raith 3,481,947.10 Med. Exam’n and Ag’cy Supervis’n 1,277,027.66 
Interest on Policy Loans 5,218,630.98 Branch Office Salaries and Exp’s 1,001,791.71 ° 
Interest on Bonds 16,891,258.92 Home Office Salaries 1,581,628.88 
Int t Bank D it Taxes, Licenses and Ins. Dept. Fees 1,073,962.79 
tc elton biases oe | Rent and Real Estate Taxes and Exp’s 891,308.56 

er ° ,335.62 , . 

Gen’! Expenses and Profit and Loss 837,173.07 
Increase by eink ts in ‘Book Value of halen Riemte. 440,482.93 | Decrease by adjustment in Book Value of Ledger Assets 1,205,005.28 
Other Income 395,349.53 | For Reserves to meet Pol. Oblig’ns 41,597,665.14 


$107,986,541.64 $107,986,541.64 


$53,564,443.14 


























